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WOR AGENTS 10 DECIDE 


| COMPANIES PASS PROBLEM ALONG. 


a Unable to Agree Upon Status of Under- 
; writers’ Agencies, Managers Put 
Question Up to Local Men. 


4 After wrestling with the underwriters’ 
agency problem for a long time, mem- 

' bers of the Eastern Union, at their most 
recent meeting in this city, admitted 

| their inability to solve it, and left final 
decision with the local agents of the 
country. 

The question as to the exact status 
> of the agencies, which has engaged the 
» attention more or less of underwriters 
for years, began to loom up as an issue 
) three or four months ago, when a large 
» number were formed, for no other rea- 
son than to act as additional premium 
' sources for the proprietory companies. 
' The matter reached a crisis when the 
) executive committee of the Eastern 
"Union recommended that all member- 

ship companies without underwriters’ 
agencies be granted the same agency 
» representation as is enjoyed by offices 
/ «having such attachments 
' This recommendation was rejected by 
© the Union, but not until its reasonable- 
' mess had been warmly championed by a 
' number of company executives. 
+ Vice-President Correa, of the Home, 
| defined anew the well-known position of 
this Company, asserting that it would 
» never consent to the Hartford Fire’s 
» enjoying privileges through its owner- 
© ship of the New York Underwriters 
© Agency, which were not freely accorded 
the Home. 

It was urged again and again that the 
» New York Underwriters Agency is dif- 
» ferent from other institutions of its 

class, and thus entitled to special con- 
' sideration. Whatever the organization 
| may have been in the past, the simple 
' fact remains that at the present time 

it is nothing more or less than a gen- 

eral agency of the Hartford, the premi- 

ums gleaned from its local representa- 

tives going directly into the coffers of 
» the ownership corporation. 

Home Consults Its Agency Force. 

' The Home, Aetna, Hanover and the 
» Springfield are among the few stal- 
wart American institutions without sub- 
sidiary corporations, underwriters’ agen- 
cies or alliances of any kind. Keen in- 
» terest has been taken in the attitude of 
-all four offices toward the annex ques- 
tion, it being fully “appreciated that 
their respective managements would not 
long submit to the unfair advantages 
had by many of their competitors. 
% For years the Home’s executives have 
' freely declared that, while opposed to 
' the underwriters’ agency idea, so long 
» as the Hartford Fire through the medi- 
um of the New York Underwriters 
PAgency, enjoyed the benefits of dual 
"agency represertation, they would in- 
(Continued on page 12.) 
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CASH CAPITAL, $3,000,000 


Assets, January Ist, 1911 
Liabilities (including capital) 
Reserve as a Conflagration surplus 


Net Surplus over all liabilities and reserves.... 


$30,178,913 
16,349,300 
1,500,000 
12,329,613 


SURPLUS AS REGARDS POLICYHOL DERS, $16,829,613. 


Insures against loss ot real and personal property, rental income, 


use and occupancy, earned profits and 


commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





North British 


Entered United States 


1866 


and Mercantile 


Established 1809 





Since 1866, when the North British & Mercantile entered the United 


Insurance Co. 


States, 1,833 Fire Insurance Companies have failed or retired 











ASSETS $23,839,859.97 





LIABILITIES $21,670,831.92 


ASSETS IN EXCESS OF ALL LIABILITIES 
TO POLICY HOLDERS 


$2,169,028.05 


SURPLUS INCREASED IN NINETEEN HUNDRED AND TEN 
TWENTY-THREE PER CENT. 


$213,000.00 


IF YOU ARE NOT A GENERAL AGENT, WHY NOT BE ONE? 
Communicate Direct with the Home Office of the 


Pittsburgh Life and Trust Company 
PITTSBURGH 


W. C. BALDWIN, PRESIDENT 








$3.00 a Year; 15¢. per Copy 


‘PHOENIX MUTUAL GATHERING 


| 
MANAGERS IN ATTENDANCE. 


President Holcombe Reviews Life In- 
surance—Officers Elected—Atlantic 
City Next Year. 


Some twenty-five States were repre- 
sented at the sixth annual meeting of 
the General Managers Asso iation of 
the Phoenix Mutual Life, held in Hart- 
ford last week. 

Fully 58 members of the Assoc jat 
were present, many of them accom- 


ion 


panied by their wives Among th 
pumber were the following: 

A. E. Benedict, Binghamton: E. D. 
Bream, Des Moines; M. V. B. Bull. Al 
bany; D. W. Cherrier, Buffalo: C. G. 
Carothers, Memphis: F. A. Chapman, 
Denver; W. H. Raves, Nashville: B E. 
Ellis, Minneapolis; Henry Farmer, De 


€ 


troit; Jules Girardin, Chicago: Richard 
Gwinn, Baltimore; Rudolph Konold. Salt 
Lake City; H. H. Kohn, Albany: J. W. 
Lamb, Hartford; B. R. Leavell. St. 
Louis; I. B. Mapes, Kansas City: S. H. 
McAlpine, Portland, Me.: G. L. Me- 
Donald, Louisville; Joseph Meyer, Aber- 
deen. S. D.; C. F. Miller, Rochester: 
J. R. Morrison, Harrisburg: C. S. Nortb- 
ern, Atlanta; Mrs. A. T. Nearing, Hart- 
ford; N. N. Potts, tronton, O.: 
Putnam, Pittsburg: J. E. Smit} 
ford; W. A. Smith, Omaha: G. C 
ingen, Jackson, Miss.: Louis She 
Charleston, S. C.: W. B. Stirdivant. 
| Angeles; E. D. Weeks, Waterb 
A. Waite, Detroit A. B. Winefi 
Charlotte, N. C.; A. 
O. S. Rogers, New York: I 
R. H. Powell, B. E. Branch, Monte 
ery; J. S. Cameron, Atlanta 
Dow, Hartford: C. F. Hacker 
Minn.; F. W. Hauenstein, St 
M. Johnson, Cincinnati: Carl 
Davenport; John W. Moore. Bridgeport: 
L. M. B. Morrissey, Ottumwa. I: 
ter Moses, Philadelphia: F. B 
Montgomery; J L. Shields, 
apolis; J. A. Stewart, Chattano 
W. Welles, Hartford, and W 
ney, Cleveland, O 
The honorary members wers 
ent, the list including: Pres 
M. Holcombe, First Vice-President 
liam A. Moore, Second Vice-Pres 
and Actuary Archibald A. Wek 
ietary Silas H. Cornwell, Assista 
retary Harry E. Johnson, Superint 
of Agencies George S. Miller, 
Manager Wislow Russell, Medic 
rector William D. Morgan, 
Actuary Henry N. Kaufman, 
Medical Director Edward L 
and Editor Charles W. Burpee 
Welcome and Response. 
Following the invocation by W. H 
Whitney, of Cleveland, Mayor Edward 
L. Smith extended a most cordial greet 
ing and welcome to the 
ing which he spoke of 
insurance had played 
capital city of the Nutmeg State 
it is. 
Ora S. Rogers, of New York. respond- 
ed for the Association, saying in part: 
“We are glad to be here and see 
|ford in its spring garb. The 
| noted for its beauty and it certainly is 
bearing out that reputation as we see 
it to-day. The city of Hartford proba- 
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bly has more insurance companies and 
holds greater accumulated assets of in- 
surance companies, for its size, than 
any other city in the world. There are 
located here six life insurance compa- 
nies, to say nothing about the many fire 
and accident companies, and it is the 
fact that here is located the Phoenix 
Mutual Life, which we have the honor 
to represent, that brings us here to-day. 
This company has a reputation for its 
fair dealing with its members and for 
its adherence to the true principles of 
life insurance, and we hope that all the 
managers assembled here to-day may 
rot only help to sustain that reputation, 
but to carry it forward.” 
President Holcombe’s Address. 

President H. H. Kohn, of Albany, who 
presided, delivered a brief but interest- 
ing report and was followed by Presi- 
dent John M. Holcombe of the Com- 
pany, whose address was a review of 
life insurance. He said in part: 

“In May, 1851, the Connecticut Legis- 
lature convened in its annual session. 
Then, as now, it was the policy of the 
State to create financial corporations 
by special acts, there being no general 
laws under which these institutions 
could be organized. 

“Certain citizens of Hartford applied 
to that Legislature for a charter per- 
mitting them to engage in the life in- 
surance business, and on June 28 the 
House of Representatives passed this 
bill, which defined the privileges and 
powers of the company. The Senate 
concurred June 30, ond on July 3 the 
governor gave his signature. The be- 
ginnings of this company may be said 
to date from that time. 

“Steps were at once taken to organ- 
ize. Directors were chosen, officers ap- 
pointed, rates adopted, forms of appli- 
cations and policies prepared, and pol- 
icy No, 1 was issued September 11 of 
that year. 

“It will be interesting and useful to 
look backward and contemplate the con- 
ditions which existed at that time. 

Sixty Years Ago. 
“Life insurance in America was in its 


infancy. Nine companies now in ex- 
istenc had been organized prior to 
1850, and in that year and the next 
seven more, including this, began oper- 
ations. It is worthy of note, as proof 
of th soundness of life insurance 
scientifically and prudently managed, 
that there are now sixteen of these com- 
panies in this country in strong condi- 
ion whose business life has extended 


over a period of sixty years. Although 


the country was in 1851 extensively set- 
tled and possessed of great wealth, yet 
it seer probable that there was les 





000,000 of life insurance out- 
accuniulations of 
hese companies did not much, if any, 


exceed $5,000,000. 


and the 





on 


, For the next ten years a compara- 
tively small business was .done, this 
company issuing during that time only 
about 5,500 policies. The census of 
1860 states the number of lives insured 
in the United States as 60,000 and the 
total amount $180,000,000. During these 
years there is no doubt that selections 
were made with much intelligence and 
care, but that liahlities were not gen- 
erally computed scientifically. Some of 
the officers evidently entertained the 
opinion that whatever was left of the 
income after paying losses and ex- 
penses might be regarded as profits 
and divided among stock and policy- 
holders, on the theory that the income 
would always be enough to take care 
of the obligations and that no addition- 
al reserve would be necessary. In fact, 
the report of the New York Departmert 
in 1860 carries out the idea that the 
State officials themselves did not com- 
pute or require any account of what we 
now call the ‘reserve.’ In the official 
statement of the year, in the case of 
the largest company then doing busi- 
ness, the liabilities include losses un- 
paid, followed by a statement of out- 
standing insurance amounting to some- 
thing more than $38,000,000. The capi- 
tal and accumulations are set forth as 
real estate, cash on hand, bonds and 
mortgages and other investments 


amounting to some $6,000,000, but no- 





where does there appear in the state- 
ment of that or any other company ary 
evidence that the reserve, now uni- 
versally acknowledged to be necessary, 
was either calculated or taken into con- 
sideration in determining the financial 
responsibility of these companies and 
admitting them to the transaction of 
their business in the State. 
Birth of Uniformity. 

“In 1871 various States had specified 
standards of solvency and the depart- 
ments had in many cases made inde- 
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pendent calculations of reserves. At 
the beginning of that year there were 
seventy-one companies doing business 
in New York State, and in May the first 
convention of insurance officials was 
held. Four questions chiefly occupied | 
ihe attention of this body: A uniform 
blank; uniform methods of valuations, 
including tables of mortality and inter- 
est rates; uniform insurance laws; and 
method of dealing with insolvent com- | 
panies. Encouraged by the success 
which had attended the business of the 
older companies, a great many new en- 
terprises had been launched and vari- | 
ous schemes had been devised for at- | 
tracting new business. It is worthy of | 
note that an insurance commissioner of | 
this State, although not trained or ex- | 
perienced in insurance matters, viewed | 
the situation in so intelligent a man-| 
ver that his report now reads almost 
like a prophecy. He said: ‘An examina- 
tion of the reports of the Massachusetts | 
Department shows that in 1868 and 1869 
life insurance was at the highest point 
of popularity ever attained in this coun- | 
try, since which time it has declined | 
in a steadily increasing ratio. How far | 
this is due to the exhaustion of its | 
legitimate field of operations is, of | 
course, problematical, and how far it is | 
due to the manner in which the busi- | 
ness has been conducted the managers 
of the companies will do well to pause 
and consider. With less than a million 
of policyholders in a population of forty 
million, it seems scarcely credible that 
that inherently beneficent institution 
has approximated the limit of its use- 
furness. 

Questions Stability of Recent Growth. 

“Tt may be questioned whether the 
rapid growth of the past six years has 
been in all respects healthful, or wheth- 
er the means adopted to secure it have 
not reacted to the detriment of the com- 
panies. The fever of competition that 
has raged during the time mentioned 
has induced the most lavish expendi- 
tures to secure business—expenditures 
of an extent and character never cal- 
culated in the mathematical estimates 
of the legitimate cost of conducting the 
business.’ 

“Life insurance is not a mystery, al- 
though it has many details. There is 
nothing concerning this company, its 
condition or the policy of its manage- 
ment which should not be known to all 
of its agents, and through them com- 
municated to its policyholders. The 
field man cannot accomplish his best 
work unless he is sure that the home 
office official is his friend and co- 
laborer. The agent performs a service 
to the member when he insures him 
and is entitled to his friendship and as- 
sistance. If his dealings have been fair 
and open, he will find that his policy- 
holders are his best assistants.” 

Loving Cup From Pres. Kohn. 

President Kohn presented the Asso- 
ciation with a large silver loving cup, 
which bore the following inscription: 

In token of fellowship and as an 
incentive to worthy endeavor this 
cup is presented to the Managers 

Association of the Phoenix Mutual 

Life Insurance Company, to be an- 

nually awarded to that agency 

which leads in excellency of re- 

sults. 1911. 

The cup is to be awarded annually 
on the basis of agency proficiency, the 
name of the winner to be inscribed on 
the cup, the same name not to appear 
more than once, or, in other words, the 
agency winning it is barred from 
further competition. The details of the 
competition will be announced later. 

It was stated that the written busi- 

(Continued on page 8.) 








OPEN TERRITORY 


From time to time this Company has exceptionally fine 
openings in the best cities and States in the Union for large 
and small territories. It invites inquiries from men ot 
ability and character. It pays to have an agency with the 
Great Annual Dividend Company. 


THE UNION CENTRAL LIFE 
OF CINCINNATI 
ALLAN WATERS, Sup’t of Agents 





J. R. CLARK, President 








The State Life Insurance Company 


INDIANAPOLIS 
Not The Oldest--Not The Largest--Just The Best 


NINE MILLION DOLLARS 
Deposited With The State of Indiana 
For The Sole Protection of Policyholders 


OUR COMPLETE PROTECTION POLICY 
Protects against Natural Death, Doubles the Payment in the 
event of Accidental Death. Provides for Suspension of Pre- 
miums without Forfeiture in the event of Total Disability 








THE MOST DESIRABLE POLICY FOR ALL AGES 


Address CHARLES F. COFFIN, 
2nd Vice President 
1231 State Life Building 





Good Territory and 
Remunerative Contracts 
for Men Who Can “‘ Do Things’’ 














| NSURANCE MEN will note the signifi- 
a CF, mae orth western's 
usiness during the past five years. 
IMPORTANT FACTS relating to this 
business are shown by the following per- 


The Northwestern 


Mutual Life Insurance Co. 


- centages: Ex Rloseh ; 
of Milwaukee 1808 poems Morality lotro 
GEO. C. MARKHAM, President 1907 11.81 58 4.76 
A. S. HATHAWAY, Secretary 1908 10.76 59 4.84 
New Business Paid-For roe os os . 





It is capable of easy demonstration that 


1906 - - . $93,563,452 
The Northwest 
1987 é ; j 102,283,634 ingure, in 98 ras se the best set to 
ee The Northwestern’s new ) police 
1908 i a * 109,685,428 contract with its Dividend Options, Paid-up 
1909 - - - 113,716,188 and Endowment Options, Options of Settle- 
1910 - - + 119,229,233 ment and the Premium Loan features. 


f Issues Partnership and Corporation In- 

Each year larger than any in the oqgenes. her i 

previous history of the Company, — information or an Agency, 
H. F. NORRIS, 


Y i S58. : 
Commeneet Sasteass Sp Superintendent of Agencies. 























FIRST IN BENEFITS TO POLICYHOLDERS 


MAXIMUM 
DIVIDENDS 





MINIMUM 
NET COST 


THE MUTUAL LIFE 


Insurance Company of New York 





PAID POLICYHOLDERS IN 1910 
$56,751,062.28 
APPORTIONED FOR DIVIDENDS IN 1911 
$13,539,333.07 





For terms to preducing agents, address : 


GEORGE T. DEXTER 


2nd Vice President 


34 Nassau Street New York, N. Y. 
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e000 10 GRATIFY A WHIM 


REVEALS ABSURDITY OF LAW. 








So! Rosenblatt, a Chicago Lawyer, | 
Causes Heavy Expense to Mutual | 
Life Policyhoiders. 





The absurdity of the present law' 
governing elections in mutual life in- 
surance companies in New York State 
has again been laid bare by the effort 
of Sol Rosenblatt, a Chicago lawyer, to 
secure for himself a place on the direc- 
torate of the Mutual Life. This little 
ambition will cost the policyholders of 
the Company over $60,000, and the man- 
agement several months of annoyance. 

All Rosenblatt had to do was to get 
his nomination papers signed by 100 
policyholders out of the~ 500,000 or 
600,900 persons insured in the Company. 
This makes it necessary to send ballots 
containing the administration ticket 
and the opposition ticket, consisting of 
Mr. Rosenblatt, to all the policyholders 
throughout the world. Incidentally, the 
pill for postage and printing comes out 
of the policyholders. The expense, 
great as it is, is not the only difficulty 
confronting the officers of the Company. 
Experience in the contest of 1907, which 
immediately followed the change in the 
law, shows that many policyholders in 
voting take occasion to inclose checks 
for their premiums and correspondence 
of various sorts. Return envelopes of 
a certain form are required by the law, 


and some of the policyholders who have 
no interest in the election and do not 
even inclose a ballot use the return 


envelopes to make their remittances. 
None of these envelopes can be opened 
until June. 
The Remedy. 
In speaking of the affair, General 














PENNSYLVANIA BILLS SIGNED. 





Governor Tener Approves Measures 
Passed at Suggestion of Commis- 
sioner S. W. McCulloch. 





Eight bills reorganizing the Pennsyl- 
vania State insurance department and 
incorporating into the insurance laws 
of the state certain features of the 
statutes of New York and Massachu- 
setts were signed by Governor Tener 
recently. The bills were presented to 
the senate as administration measures 
and embody the ideas expressed by 
the Governor in his inaugural address. 
Most of them were drafted under his 
personal supervision. 

The gist of the bills establishes the 
insurance department on a new basis, 
providing for an insurance commis- 
sioner at $7,500 salary per year, an in- 
crease of $1,500 over the present sal- 
ary, and confers upon him greater pow- 
ers of supervision. A companion bill 
designates the employes of the depart- 
ment, including a deputy at $4,000, ac- | 
tuary at $5,000, chief examiner at $4,- 
000, assistant examiner at $3,000 and 
two assistants at $2,400; examiner of | 
statements at $2,000, four general ex- 
aminers at $1,800, two inspectors at | 
$2,000, a chief clerk at $2,500, twelve | 
clerks at $1,600, together with three) 
stenographers at $1,200 and a messen- 
ger at $1,200. 

Triples the Present Force. 

This is three times the present force | 

of the department, which it was con- | 
sidered was inadequate to handle the | 
business expeditiously. Authority is 
also given to procure additional ex- | 
aminers as needed. 
_ The other six acts provide for the 
incorporation and regulation of home 
and foreign fire and marine, casualty, 
life and other companies desiring to 
transact business in Pennsylvania; au- 
thorize the commissioner to proceed | 
against and take possession of insol- | 
vent or delinquent companies and dis- | 
Solve them; authorize deposit of secu- | 
tities by insurance or surety companies | 
with the commissioner; provide for re- | 
Serve for outstanding liability losses of | 
insurance companies; with schedule of | 
what must be deposited and the man- 
ner in which such business shall be 
Tegulated. 
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GENERAL AGENCY WANTED 
Headquarters preferred in 
CALIFORNIA, OREGON or WASHINGTON 
(Will consider other territory) 


Am not a DEAD ONE and don’t want to tie up with a DEAD PROPOSITION. 
ABILITY competent to ORGANIZE territory and HOLD MEN 


ening in these or other States and wantto get in touch with 


“EXPERIENCED”’ care of The Eastern Underwriter, 105 William Street, New York City 











Counsel James M. Beck said that 
publicity as to the absurd features of 
the law may bring about a modification 


so that a larger representation of policy- 


holders will be required in order to 


secure a place on the ticket. As to 
a proper remedy, he says: 
“The remedy is very simple. If the 


law required that a nomination should 
be made by a tenth or a thirtieth of 
the policyholders it would be perfectly 
fair, for if a man can get 25,000 names 
on his petition he is entitled to go on 
the ballot. Yet 25,000 would be but 5 
per cent, of the total.” 
Administration Ticket. 

The election was held on Monday of 
this week. The administration ticket 
contains the names of the present 
trustees, with the exception of Gov. 
Wilson of New Jersey and Emile O. 
Phillippi of Paris. Both declined re- 
election because of their other activi- 
ties. In their places are the names of 
John J. Mitchell, the Chicago banker, 
and John G. Shedd of Marshall Field 
& Co. Those running for re-election 
on the regular ticket are: James M. 
Beck, New York; Charles S. Brown, 
New York; Joseph H. Choate, Jr., New 
York; Emory W. Clark, Detroit, Mich.; 
James C. Colgate, Bennington, Vt.; 
Cyrus K. Curtis, Philadelphia; Julien 
T. Davies, New York; William B. Dean, 
St. Paul; H. Rieman Duval, New York; 
Frederick H. Eaton, New York; Wil- 
liam F. Harrity, Philadelphia; Augustus 
D. Juilliard, New York; William H. 
Lambert, Philadelphia; Wayne Mac- 
Veagh, Washington; Bmory McClin- 
tock, New York; Alfred E. Marling, 
New York; Edwin S. Marston, New 
York; George P. Miller, Milwaukee; 
Thomas M. Mulry, New York; Charles 
A. Peabody, New York; William H. 
Porter, New York; Herman Ridder, 
New York; Stewart Shillitto, Cincin- 
nati; Alfred M. Shook, Nashville; 
Leroy Springs, Lancaster, S. C.; Louis 
Stern, New York; Henry W. Taft, New 
York; Benjamin F. Tracy, New York; 
William H. Truesdale, Greenwich, 
Conn.; Cornelius Vanderbilt, New York; 
James H. Wilson, Wilmington, Del., and 
Robert B. Woodward, New York. 

On the opposition ticket apears only 
the name of Sol Rosenblatt. 

Several weeks, at least, will be re- 
quired to count the ballots. 





In Memory of E. L. Gernand. 





In connection with the recent death 


of Edward L. Gernand, Maryland State 
agent of the State Mutual Life of 
Worcester, the Baltimore Life Under- 
writers Association passed the follow- 
ing resolution: 

“In the order of God’s providence one 
of our most esteemed members of the 
Baltimore Life Underwriters’ associa- 
tion, Mr. Edward L. Gernand has been 
called to leave his earthly habitation, 
and cease from his labor among us and 
for us. 

“His career has been marked by in- 
dustry, patience and will power that 
produced a large measure of success, 
mentally, commercially and spiritually. 
He fought a good fight and leaves the 
world the better for his having lived 
in it. 

“We part with him with bowed heads 
and sorrowing hearts, but with a firm 
faith that He, who doeth all things well 
will care for the departed and will never 
forsake those of his household who are 
so sorely bereaved, and to whom, in 
respect to the memory of our friend 
and associate, we, the members of the 
Baltimore Life Underwriters’ Associa- 
tion, most respectfully tender our sin- 
cere sympathy.” 





WILL BE FITTINGLY HOUSED. 





New Building of the Northwestern Mu- 
tual Life Will be a Credit to 
Milwaukee. 

Once the new home office building of 
the Northwestern Mutual Life be com- 
pleted, the sterling Company will be 
housed in a manner befitting its im- 
portance, and the structure will add 
greatly to the architecture of Mil- 

waukee. 

Work upon the building will begin on 
July 1. With an extensive frontage on 
Wisconsin street, between Van Buren 
and Cass streets, the building will have 
a depth of 180 feet. It will be eight 
stories high and of classic design. 





Under the management of R. M. 
Malpas, the ordinary department of the 
American National Life of Galveston, 
Tex., has taken a boom. The production 
for January was $181,000. Bach month 
has shown a steady increase, so that 
April showed $350,000. May was a lit- 
tle better, and $400,000 is expected for 
June. 

Mr. Malpas, before taking his present 
post with the American National, was 


for many years engaged in life insur- 
} 


ance work in Indiana. 








LIFE 


INSURANCE SOLICITORS 


To whom the hills or shore of Connecticut 
would be attractive during the summer 
months are invited to correspond with 


DWIGHT G. 
Manager, The Mutual Life Insurance Co. of W. Y. 


HOLBROOK 


HARTFORD, CONN’ 








AGENGY SUPERINTENDENT WANTED 





Headquarters Scranton, Pa. 


single. 





Population of 750,000 reached by 


Salary, office expenses, full commissions, re- 


trolley. One of the largest and oldest companies. 
business to care for. 
newals. Differential commissions allowed. 


$100,000 personal business in past twelve months. 
In making application, state references and whether married or 


SCRANTON care of THe EasterRN UNDERWRITER 


Two Million old 


Applicants must prove 








ACTUARIES MEET. 





Members of the American Institute 
Gather at Chicago—Valuable 
Papers Presented. 





Chicago, June 6.—Thirty members of 
the American Institute of Actuaries 
were in attendance at the annual meet- 
ing of the organization, held at the 
Hotel LaSalle to-day. President H. W. 
Buttolph presided. A banquet was held 
for members and their ladies in the 
evening. New members elected to the 
organization were: Isaac Davenport, of 
the Virginia Insurance Department, an 
associate; H. P. Buckman, Western 
States Life of San Francisco, as an as- 
sociate. A paper was read by Lucius 
McCadam, of the United States Annuity 
and Life, on “Disability Tables.” 

On Wednesday papers will be present- 
ed by Prof. H. L. Reitz, of the Illinois 
University, on “Tables of Rural Life,” 
and by R. M. Webb, of the Kansas City 
Life, on “Makeham’s Law of Mortality.” 





MUTUAL BENEFIT LIFE. 





Business Booming on Pacific Coast— 
Chicago to Lock Horns With 
New York. 





Superintendent of Agencies A. A. 
Drew, of the Mutual Benefit Life, re- 
cently returned from a trip to the Paci- 
fic Coast and intermediate far Western 
agencies, visiting Des Moines,. Denver, 
Salt Lake City, Los Angeles, San Fran- 
cisco, Portland, Seattle, Spokane, Hele- 
na, Fargo, N. D., and Minneapolis gen- 
eral agencies. He reports that pros- 
pects in the West are very encouraging. 
For the first four months of the year, 
Portland, San Francisco, Los Angeles, 
Minnesota and Spokane, of the agen- 
cies visited, are well ahead of their 
paid for business records for the cor- 
responding period of 1910. 

Battle of Giants. 

On his way back, Mr. Drew stopped 
at Chicago, where the new Pick & 
Clark general agency are beginning to 
make things hum. It will be a pretty 
race in the future between the Mutual 
Benefit’s Chicago agency, and the pres- 
ent banner New York city agency in 
charge of L. A. Cerf. The New York 
city organization is doing splendid 
work this year, being nearly a million 
ahead of last year to date in paid for 
business, notwithstanding last year 
was its best year. 

With the results reported from week 
to week by the Mutual Benefit, it is not 
at all surprising that the officers of 
the Company are wearing the “smile 
that won’t come off.” 


The Original Mutual. 





In announcing entrance to do busi- 
ness in Virginia and the appointment 
of Wortham & Munford (Chas. BE. 
| Wortham, 3rd and Robert B. Munford, 
Jr.) as general agents with headquar- 
ters at Richmond, Vice-President D. F. 
| Appel says: 
| “The New England Mutual is the ori- 
ginal Mutual Life Insurance Company 
in the United States, and for more 
than sixty-seven years has stood as a 
policyholders’ company, with an unsur- 
passed record for careful administra- 
tion and satisfactory results.” 





American National in Cuba. 





J. B. Vientos, of Havana, general 
manager of the Life Department, for 
the American National of Galveston, 
Texas, for Cuba, has been visiting the 
home office of the Company for the 
past week. He returned home Satur- 
|day accompanied by John Neethe, gen- 
}eral counsel for the Company, who will 
make all arrangements for the Ameri- 
;can National to transact a general 
jhealth and accident business in Cuba. 
This branch will be handled by Saddle- 
som & Vientos. 
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ALL ABOUT A BROWN STUDY 





In various insurance journals of late 
date appears a compilation of figures, 
ratios and conclusions, prepared by 
Benjamin F. Brown, of Boston, entitled 
“Study of Cost of New Business in 1910 
as Related to Value Received in Re- 
sults.” Similar compilations have been 
made by Mr. Brown in previous years, 
and it has been a matter of some sur- 
prise to us that no one has taken the 
trouble heretofore to point out the obvi- 
ous errors in Mr. Brown’s methods and 
the injustice of his conclusions. 

In computing the cost of new busi- 
ness in a number of companies, Brown 
first arranges in one column the amounts 
expended for “Commissions, Medical 
Examinations and Inspection of Risks.” 
This is proper enough. In the next col- 
umn he assumes to include “Agency Ex- 
penses, Rents, Advertising, Printing, 
ete., less one-fourth for account of old 
business.” Most companies {there are 
two or three exceptions) employ .gen- 
eral agents, who receive a renewal upon 
the business on the books of their gen- 
eral agencies. This renewal charge 
against premium income ranges in the 
various companies from 5 to 8 per cent. 
or more. Several prominent companies, 
however, employ no general agents, but 
in lieu thereof have the managing agen- 
cy system with salaried managers, 
whose duties correspond to those of the 
general agents of other companies. 


Wrongful Omission of General Agents’ 
Renewals. 

In the column referred to, Mr. Brown 
includes all the expenses of the man- 
aging agency system, but does not in- 
clude the corresponding renewal com- 
missions paid by other companies to 
their general agents. The wrong per- 
petrated here is in assuming that all 
the expenses of the managing agency 
system, “Salaries, Supervision, Rents, 
Advertising, Printing,” etc., are chiefly 
en account of new business, while as- 
cuming that the millions paid out in re- 
newal commissions to the _ general 
agents of other companies are purely 
for the care of old business. Note the 
obvious injustice of this assumption, as 
set out below. 





Grossly Unfair Classification. 

In the column under discussion Mr. 
Brown includes every dollar of the 
“Pranch office expenses, including sal- 
aries paid to managers and clerks,” ag 
reported by companies operating under 
he managing agency system. Similar 
expenses in the general agency system, 
including the compensation of the gen- 
eral agent and his employes, are paid 
by the general agent’ from his renewals, 
but not one dollar of those renewals is 
included in this column, 

Next, in the same column, Brown in- 
cludes all expenditures of managing 
agencies for local supervision, traveling 
Precisely similar ex- 
penses are incurred by companiés em- 
poying general agents, but such ex- 
penses are met by the latter from their 
renewals. Nevertheless, 1. Jt one dollar 
of the general agent’s renewals is in- 
cluded in this column, 

In the same column are included the 
office ‘rents of the managing agencies, 
but not the office rents of the general 
agents. The latter are met from the re- 
newals paid by the company. but are 
not included in this column. 

Again, every dollar expended by the 
managing agency companies for “Adver- 
tising, printing and stationery, postage, 
exchange, telegraph, telephone and ex- 
press charges,” though much of it had 
no connection whatever with new busi- 
ness, is included in this column. Such 
expenses in general agency companies, 
so far as they relate to new business, 
are paid by the general agents from 
their renewals, but Mr. Brown does not 
include any part of those renewals un- 
der this head. 

Finally, the item, “Compensation of 
nianagers and agents not paid by com- 
mission for services in obtaining new in- 
surance,” is properly included in this 
column; but such expenses in general 


expenses, etc. 


agency companies are borne by the gen- 
eral agents from their renewals, which 
are not included by Mr. Brown in this 
column. 

The unspeakably absurd results of 
this method are seen at a glance in com- 
paring the figures of the several compa- 
nies, as set out in this column, under 
the heading “Agency Expenses, Rents, 
Advertising, Printing, etc.” One man- 
aging agency company, for example, is 
charged under this heading, with a net 
outlay of $1,861,541, while another com- 
pany, which wrote a larger new busi- 
ness at practically the same actual cost, 
is charged under this head with the ex- 
penditure of only $182,829. At the same 
time, the latter company paid out in 
1910 more than $2,000,000 in renewals, 
which were largely applied to the pay- 
ment of just such items as are included 
under this heading. 

Another column purports to show the 
“Amount of New Business Procured per 
$100 Expended.” This item would be 
less subject to criticism if the “amount 
expended,” as explained above, had been 
correctly compiled. As it is, the result 
is as misleading as the method of com- 
pilation was faulty. : 

Most Preposterous Ratio of All. 

In another column we have a com- 
putation of the amount of “Insurance 
Gained per $100 Expended.” Even had 
the amount expended been properly 
compiled, this item would be most ab- 
surd. It is well understood that, in the 
case of a great company with a billion 
or more of business on its books, it is 
not essential that there should be any 
gain whatever in the amount in force, 
yet this foolish ratio implies that the 
ehief end and aim of every company, 
big or little, is, or should be, to main- 
tain continued and ever-increasing ex- 
pansion. Within proper limits, to be 
sure, some gain, even in the case of the 
larger companies, may be desirable, for 
the reason that, if there be no gain, 
retrogression is probable. Nevertheless, 
even retrogression is not fatal. An old 
company, and not one of the largest, 
which has been noted throughout its 
whole career for its great results to pol- 
icyholders, had less insurance on its 
books a year ago than 34 years before. 
For a generation and more it made no 
gain, but, during ail that time, in divi- 
dends and net cost it yielded to none. 
It will be conceded, moreover, that 
every great company must ultimately ar- 
rive at a stage when, in spite of its ut- 
most efforts, exerted within proper ex- 
pense limitations, the new business se- 
cured will no more than replace that 
which goes off in natural course. Ob- 
serve that the amount of “Insurance 
Gained” by such a company for each 
$100 expended would be zero, and none 
the worse for the policyholders. This 
preposterous ratio, if the amount ex- 
pended be correctly computed, must ap 
parently prove the relative extravagance 
of the larger companies, whatever their 
merit 





Well Known New York General Agent 
Dead. 


Following an illness extending over 
several months, A. A. Dayton, of Alba- 
ny, general agent of the Connecticut 
Mutual Life, for Eastern and Northern 
New York, died on Thursday last. 
Born at Harpersfield, N. J., in 1846, 
Mr. Dayton began his career as a life 
underwriter at Binghamton in 1868. 
Subsequently he made headquarters in 
New York city, removing to Pough- 
keepsie in 1873 as district manager of 
the Connecticut Mutual Life. He went 
to Albany for the Company 17 years 
later. Mr. Dayton was a member of 
the Emmanuel Baptist church, a form- 
er president of the Albany Y. M. C. A., 
and was for some years a member of 
the State executive committee of the 
Y. M. C. A. He was a director of the 


Albany Institute and Historical and 
Art Society, a trustee of the Albany 
Chamber of Commerce, and a member 
of the Fort Orange Club. 











Incorporated as a Stock Company by the State of Illinois 





Fifth Floor, Tacoma Building, Chicago 
The ONLY Life Insurance Company operating through 
BANKS OF DEPOSIT which prepares the 
field for you—MR. AGENT 
WHY don’t you write the Company AT ONCE ? 








National Life Insurance Company 
MONTPELIER, VERMONT 
Mutual. Organized 1850. 


This company has increased its dividend scale this year for 
the third successive year, and the increase applies to all partici- 
pating policies in force from 1850 to date. 


An attractive monthly income policy just placed on the 
market. 


A good agency opportunity for the right man in Central 
New York. 
CORRESPONDENCE INVITED 








The Minnesota Mutual Life Insurance Company 
Organized in 1880 ST. PAUL, MINN. 
This Company has entered upon a period of expansion and has 
exceptional opportunities for a number of good men in Minnesota, 


North Dakota, South Dakota, Nebraska, Missouri, Illinois, 
Michigan and Pennsylvania. Write. Do it now. 


E. W. RANDALL, President 








Majestic Life Assurance Gompany 


(INCORPORATED) Home Offices: INDIANAPOLIS, INDIANA 
$100,000 DEPOSITED WITH INSURANCE DEPARTMENT 


F. W. KILLEN, President GEORGE J. ROGERS, Vice President 


JOS. N. FINLEY, Second Vice President R. M. AYRES, Secretary 
DR. HARRY HUBBARD, Treasurer 


Stock Salesmen and Life Insurance Men of Ability Desired 








fireat Southern Life Insurance Company 


Insurance written first year over 


SIX MILLION DOLLARS 





New Insurance Written During 1911 


January $627,400 
February . 600,400 
March r 655,585 
TI April . 1,135,150 $3,018,535 


ADMITTED ASSETS 
$1,038,051.16 


We want good men to represent a good 
Company. Address 





J. S. RICE 
President 














O. S. CARLTON, Vice President 
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NORTH AMBRICAN LIFE REPORT 


COMMENDED BY DEPARTMENT. 


Newark Company Has Assets of Nearly 
a Million Dollars—Insurance in 
Force $16,275,000. 





The New Jersey Insurance Depart- 
ment has completed its examination of 
the North American Life, of Newark, 
and the report of its examiner and 
actuary, Edward B. Fackler, is com- 
mendatory of the Company. 

The North American Life was incor- 
porated January 3, 1907, and commenc- 
ed business on February 4 of that year. 
It issues only non-participating policies. 
An official examination was conducted 
by Henry F. Galpin, attorney for the 
New Jersey Department, as of Decem- 
ber 21, 1907; and the present investiga- 
tion, three years later, covers the busi- 
ness of the Company during those years 
and iis condition on December 31, 1910. 

At the close of its first calendar year 
of business the Compary’s assets were 
$289,085 and its insurance in force, on 
written basis, was $4,083,710. 

At the close of the three-year period 
the admitted assets, as reported by the 
Company, had increased to $985,534 and 
the insurance in force was $16,274,996. 
The Department report gives assets of 
$987,911. 

The reserve on outstanding policies 
is $428,441, and the Company has a sur- 
plus to policyholders of $529,369. 

Comment by Examiner. 

In closing his report, Mr. Fackler 
says: 

The Company appears to be making satis- 
factory progress. It was organized entirely 
by men of much experience in agency man- 
agement, and the directorate is composed of 
the executive officers and several of the 
agen« managers, of whom many are large 
owners of stock. 

Extension of business at the rate indicated 
by the successive reports has required a con- 
siderable outlay, but the business already 
issued is subjeet to small future expense, 
and the ratio of expenses to income shows 
a progressive decrease, which may he expect- 
ed to continue for some time, if the present 
policy of management is maintained. 

All the business has beén placed in healthy 
localities, and the death losses have been 


much less than was to have been expected 
according to the mortality tables on which 
the premiums and reserves are based. 

The minutes of the meetings of the board 
of directors and its committees have been 


earetully recorded, ard appear to fully cover 
all action taken by the officers. 
Review of Secretary Kent. 
In a letter to the directors of the 
Company, Secretary W. P. Kent review- 
ed the report as follows: 


In connection with the report of the New 
Jersey Insurance Department on their last 
examination, completed a few days ago, it 


occurs to me that you will appreciate their 
report more, if you understand just how 
thorough and complete their examination was. 

Mr. Fackler, who is the actuary of the 
Department and a man of considerable 
renown in the insurance world, had charge 
of the examination. Mr. Galpin, attorney 
for the Department, made the examination 
of the securities of the Company, he and 
Mr. Fackler having from four to six assistants 
most of the time. 


Examination Thorough. 

The examiner, who had charge of the ac- 
counts, checked each receipt and disburse- 
ment with the voucher covering same and 
also checked the distribution of the various 
vouchers to the various accounts. By this 
I mean that every entry on account of dis- 
bursements was as carefully checked as is 
possible for such to be, items as small as 
five cents being audited. 

The actuaries also checked each individual 
policy issued, paid for, cancelled or lapsed, 
both as to plan and amourt. This one part 
of it involved six weeks steady work for two 
men. They also checked the distribution of 
the various accounts into the Company’s an- 
nual statement, as well as all outstanding 
renewal receipts, premium notes, etc. 

Mr. Fackler had general supervision of the 
work and gave careful consideration to all 
details such as the minutes, which he read 
from the Company's organization to date. 
The general policy of the Company, bank 
balances, securities, ete. were also scrutin- 
ived by him, with the usual care of an 
actuary. 

Mr. Galpin devoted his time, as stated 
hefore, to the Company's securities, bonds 
ind mortgages, and in the examination of 
the latter, personally examined every abstract 
of title in connection with each loan. He 
also secured independent appraisements on 
the property covered by the mortgages. 
Bond values were arrived at by the exam- 
iner’s getting independent appraisements 
from banks or holders of similar securities. 


Company on the Safe Side. 
About two of the six weeks put in by the 





SS > 


actuaries was taken up in checking over a 
a set of nearly two thousand cards, prepared 
for the pu e of determining the amount 
of premiums due, uncollected and deferred. 
In addition to this, they also checked the 
classification of business in force, as reported 
to the Department at the close of the year. 
You will notice by careful study of the re- 
ort that in several instances the Company 
1as been allowed a considerable amount in 
excess of that claimed in our annual report. 
For instance, the market value of the bonds 
is_ placed by the examiner at an amount 
$774.11 greater than that assigned by the 
Company; interest due and accrued, nearly 
a thousand dollars in excess of that claimed 
by us in our statement, making a total of 
something over $1,200 more surplus than ac 
counted for by us on the first of the year. 


Mortgages Increased Revenue. 


Mr. Galpin’s criticism of the Company's 
selection of mortgages and interest rate ob- 
tained thereon should be explained. As you 
know, $100,000 in Government bonds was on 
deposit with the State Department in Tren- 
ton as one of the requirements of the law, 
such bonds providing for only 2 per cent. 
per year. It was thought wise by the board 
of directors to substitute securities, satis- 
factory to the Department, which would 
bring a larger return than the bonds. Real 
estate mortgages in Trenton, N. J., were ac- 
cepted by the Department as substitute for 
the bonds, these mortgages earning an aver- 
age of 4% per cent., or something over $2,- 
000 more than the bonds. Comparing this 
with the amount received by the Company 
prior to the change, we considered it good 
business and are of the some opinion still. 

As to the care in having all the papers 
relative to mortgages in proper form, permit 
me to say that the Department's suggestion 
will be lived up to in the future. Mr. Gal 
pin’s opinion was, and is, that no_ serious 
objection could be raised as to the way 
these papers have heen prepared and hi: 
criticisms were more in the nature of sug- 
gestions than otherwise. You will notice 
that the appraisement made hy the Depart- 
ment of our mortgage loans is, in the aggre- 
gate, more than that claimed by us. Also, 
their statement to the effect that no inter- 
est on any of our securities was overdue 
or unpaid is particularly gratifying. 


In Competent Hands. 


An examination of this kind, covering, as 
it did, every possible condition from a finan- 
cial and legal point of view, must have the 
New Jersey Insurance Department to satisfy 
themselves as to whether we are entitled to 
the confidence of the people to whom we 
are offering our life insurance policies. Their 
report, favorable as it is in practically every 
detail, is all the more valuable because of 
such thoroughness in the examination. It 
is not customary for an insurance depart- 
ment to go on record as eulogizing a financial 
institution like ours, over which they have 
supervision. I do not hesitate to say, how- 
ever, that in their conversation with me per- 
sonally, as well as the attitude assumed dur- 
ing this examination, they are of the opinion 
tbat the North American Life Insurance 
Company is in the hands of competent men, 
capable of administering its affairs, and with 
a brilliant future. 


MINNESOTA MUTUAL LIFE. 








E. S. Albritton Appointed Superintend- 
ent of Agencies By President 
Randall. 


E. W. Randall, president of the Min- 
nesota Mutual Life, announces the ap- 
pointment of Elmer S. Albritton as 
superintendent of agencies. 

Mr. Albritton was born in Toledo, 
Ohio, in 1884. Graduated from the 
Northwestern University of Chicago in 
June, 1907; was appomted agent of 
the Franklin Life at Dallas, Texas, in 
October, 1907. On January ist 1909, 
he was made assistant State manager 
of the Kansas City Life for Texas, and 
in September of that year resigned to 
become assistant superintendent of 
agencies of the Capitol Life of Denver. 
He is a man of excellent ability; has 
been remarkably successful in field 
work, and it is believed, has a splendid 
future before him with the Minnesota 
Mutual. He assumed the duties of his 
new position June Ist. 

President Randall Making Good. 

The Minnesota Mutual Life under 
the guidance of President Randall is 
enjoying marked success along perma- 
nent lines. It has $20,500,000 insur- 
ance in force, assets in excess of $3,- 
000,000 and an annual income of over 
$800,000. 

The officers and directors are well 
known and the management is econo- 
mical and conservative. Having excep- 
tional opportunities in the Northwest 
for profitable investment, interest 
earnings upon assets are high, which 
speaks well as to probable results to 
policyholders. Agency work is being 
extended, and the Company is enter- 
ing upon a period of more rapid devel- 
opment. 











HE general agent is making a profit on every case 
you write. Why not make this extra commission 
yourself by working for the 


STANDARD LIFE 


» « GF Titeewumumr - -. 


Policyholders are given a stock interest in the company 
by the guaranteed dividends on their policies. Our 
agents are saving money. 


Write FRANK A. WESLEY 


(Vice-President and Director of Agencies) 
for agent’s contract 


Home Office: THE JENKINS ARCADE BUILDING 
PITTSBURGH, PENNSYLVANIA 











INETEEN hundred and eleven is now here. Every- 
one starts off with a clean slate, full of enthusiasm 
and with the idea of making 1911 the greatest year of 
their lives. 
It is the desire of the Philadelphia Life to increase its 
agency force during the year one hundred per cent. (100 
9%) and I would ask every agent who wants to connect 
with this great Company to write me at as early a date as 
possible. The opportunities and advantages that an agent 
has with the Philadelphia Life are greater than those of 
any other company. 
If you are the right man for the right place, write PERRY 
to-day for contract. 








WHY NOT 


—H— 


Mutual Life Insurance Company 
OF BOSTON, MASS.? 





WHY NOT 
THE 18 PAYMENT LIFE? 


WHY NOT 
THIS AGENCY? 


IT DOES THINGS—TRY US 





WILLIAM N. COMPTON, General Agent 
Telephone 6030—6031 Cortland 220 BROADWAY, NEW YORK CITY 








The Great Western Life Insurance Company 


of Kansas City, Missouri 
GEORGE STEVENSON, Jr., President JAMES CHAPELLE, Secretary and Treasurer 


Every Policy of This Company is Secured by the Full Legal Reserve 
Deposited With the Insurance Department of the State of Missouri 


Desirable general agencies for men with records as producers. Address the Company 

















THE VOLUNTEER STATE LIFE INSURANCE COMPANY 


HOME OFFICE: 
CHATTANOOGA, TENNESSEE 





Z. C. PATTEN, President 
E. B. CRAIG. V.-Pres.—Gen. Manager 
THEO. F. KING, 2d V.-Pres.—Manager of Agencies 
A. 8. CALDWELL, 3d V.-Pres.—Supt. of Agents 
W. H. GOULD, Secretary—Actuary 


In the Seventh Year of Conservative and Successful 
Development 





“OLD HICKORY” 











6 











AS PROPOSED IN’ WISCONSIN. 





Would Limit Policies to $3,000 and Pro- 
vide for Old Age Annuities— 
The Plan. 





From Wisconsin comes a proposed 
plan for State insurance from a life in- 
surance standpoint, which goes farther 
than anything brought forth in other 
States thus far. It is proposed to have 
the legislature provide for the creation 
of a State insurance scheme under 
which policies may be issued in sums 
ranging from $500 to $3,000 and in addi- 
tion grant old age annuity benefits. The 
idea is to make it a semi-philanthropic 
affair, at least so far as the cost of se- 
curing business and expenses of man- 
agement is concerned. The proceeds, 
ete. will be invested in farm mortgages 
and other State securities for the ben- 
efit of agricultural, industrial and vari- 
In other words, the 


ous enterprises. 
whole idea sounds beautifully from a 
theoretical point of view. 
Municipal Officers as Agents. 
The proposed system in brief, is as 
follows: Within two years the com- 


missioner of insurance must prepare 
forms of application, policies, schedules 
of premiums, tables of cost of insurance 
and reserve, to be based upon the Amer- 
ican experience table of mortality, the 
premiums for annuity to be based upon 
the British annuity tables. The State 
treasurer shall act as custodian of the 
life fund, and both officials are required 


to give a heavy bond. The commis- 
sioner of insurance will then furnish 
schedules of rates and copies of the 


forms of policies to every factory in- 
spector, to the clerk and treasurer of 
every county, town, city, and village 
and to every State bank. It will be their 
duty to fill out and transmit applica- 
tions for insurance and annuities. The 
schedules and forms will also be fur- 
nished to any other person applying for 


them. The applications will be trans- 
mitted to the commissioner of insur- 
ance, together with the premium for 


three months, or a multiple thereof, and 
a medical examination fee of $2, in case 
of life insurance. The commissioner 
and the State board of health will pass 
upon all applications and no life in- 
surance policy will be granted without 
a personal medical examination. The 
payments for insurance may be made 
by policyholders to the treasurer of any 
municipality or county or to any State 
depository. 
Loans on Policies, 

From the net profits on each policy 
a surplus will be set aside on the fol- 
lowing basis: Fifty per cent. during the 
first policy year and thereafter 5 per 
cent. less for each succeeding policy 
year until the ninth, and after that the 
amount set aside will be 10 per cent. 
The interest on this fund will also be 
set apart as a surplus. It is also pro- 


6 per cent. per annum shall not exceed 
the reserve on the next policy anniver- 
sary on the basis of the premiums then 
paid. 

The secretary of the State upon the 
adjustment, order, and certificate of the 
treasurer, attorney general, and com- 
missioner of insurance, acting as a 
board, will audit losses and other pay- 
ments, which then will be disbursed by 
the treasurer out of the life fund. An- 
nuities. will be paid in a like manner. 


Annuities at Age of 65. 

Those who apply directly to the State 
for insurance or who transmit any ap- 
plication for annuity will be allowed a 
fee of 25 cents on each application and 
of 1 per cent. on the amount of the 
premium. Insurance applies to persons 
between the ages of 20 and 50 years, 
the State not desiring to go into the 
business of child insurance. 

Before the plan can be put into 
effect 200 people must have applied for 
insurance. When 1,900 persons have 
taken out policies the State will allow 


any person thereafter to take out a 
policy not in excess of $2,000. When 
over 2,000 people are insured poli- 


cies of $3,000 may be issued, but at no 
time in excess of this amount. 

Annuities may be granted to persons 
between the ages of 20 and 50 years, 
says the bill, to begin at the age of 65 
years, in sums of $109 or multiples 
thereof, not exceeding $300 upon the 
same rate. Life insurance or annui- 
ties may be combined and may be 
granted in the same policy. 





BUSINESS FOR 1911. 





New York Life $19,000,000 Ahead On| 
Written Basis—$11,000,000 in Paid- | 
For Results. 

| 





The n w insurance applied for from 
the New York Life during the first | 
five months of 1911 aggregated $19,000,- 
000 ahead of tHe similar period of last | 
year, while the gain 1In paid-for busi- 
ness during the same period was $11,- | 
000,000. | 

In announcing these results, Vice- 
President Thomas A. Buckner calls at- | 
tention to the disparagement between 
various branch offices as to results, 
when to all appearance, possessed of 
equal advantages. He sums up the 
difference with one word—work. We 
quote from his comment as follows: 

“A somewhat peculiar situation ex- 
ists in our business, differing perhaps 


from that in other lines. Take any | 
branch office. In it are a number of 
salesmen. Each one has the same| 
agency director, the same company, | 


the same tools to work with, the same 
number «f hours for work, the same 
community, the same number of peo- 
ple to work on, namely, all there are, | 
and yet how different, oh how different, 


are the results. Smith will sell a 
couple of hundred thousand in the} 
year, Jones 


fifty or sixty thousand, | 








AGENCY 
PRINCIPLES OF 


Part I.—Agency Arguments. 


Insurance for Bachelors, Men of Means, 
ebtors and Creditors, Partners, Women 
and others, 
Objections to Life Insurance. 
How Much Insurance Should a Man Have. 
Insurance on Life of Another. 


Collective Insurance. 


Annuities. 


PRICE $1.00. 
Address 





ARGUMENTS 


AND 


LIFE INSURANCE 
By HENRY MOIR 


Table of Contents Includes The Following: 


Valuable Work for General Agents and Solicitors. 


“THE EASTERN UNDERWRITER,”’ 105 William St., New York City 


Part II.- 


Mortality Tables. 

Premiums for Various Forms. 

Cost and Selling Prices. 

Sub-standard Risks and Hazardous Occupa- 


tions. 

Methods of Treating Sub-standard Risks. 
Reserves and What They Stand For. | 
Surrender Options. 

Dividends (Bonuses) and Their Sources. 
Supervision. | 
Annual Statements. | 
Comparisons. 
Definitions of Words. 


Principles of Life Insurance. 


Special Prices for Quantities. 











Recipe for Success. 

Now what is the reason? I hear the 
answer, Because Smith has greater 
ability than Jones and Jones more abil- 
ity than Brown.” But hold on, is this 
so? To some extent, yes. Not all men 
are built alike in the upper story. And 
yet, that reason is usually far from be- 





ing the sole or even the principal rea- | 


son for the difference in results. 
and I and any one who has had to do 


You | 


with the handling of men know that | 


when it comes to real returns it’s not 
always the Smartest 
means who brings them in. If you 
analyze the cases of Smith, Brown and 


Jones, merely typical of all, you’ll find | 
lies not so much in|} 


the difference 


their ability as in the way they use 


man by any) 


their ability—in other words, in their | 
capacity for Work. As I dictate, many | 


of the big writers of this Company 
pass in review before my mind, and 
every one, almost without exception, 


stands forth as an exponent of that one 
little word o. but four letters—Work. 


To be sure, they have the reputations | 


of being men of parts, but their abili- 
ties consist largely in the way they 
Drive Themselves. That’s where their 
reputations begin. They Drive Them- 
selves and lo, the results spring forth, 
and they receive the credit for being 
very able men. 
biggest share of the recipe for success 
is Work.” 


In selling goods the | 








GEORGE E. IDE, President 


Assets. 


Insurance reserve fund, 


Reser 


dividends............ $2,292,947.00 
Reserve for all other 
contingencies........ 
Insurance 
December, 31st, 1910 


“As a result of a thorough examination 


into the 


to your examiners that the business is being 
conducted in an efficient manner * * * with 
a view to obeying fully the law and with 


intention 


justly."—Extract from Report of the 
New York State Examiners, Dec. 24, 


1910. 


[HE EASTERN UNDERWRITER eg 
SCHEME posed to make Joans on policies to an while Brown may sell less than half ae 
amount which together with interest at as much as Jones. 1860. 5lst Year 1911 


Home Life 
Insurance 


Company 


of New York 


$25,025,299.06 


oe eee » 00$20,937,739.93 
ve for deferred 


$1,794,612.13 
in force, 


$100,214, 968.00 
affairs of this Company, it is evident 


of dealing with the policy-holders 











sylvania. 


A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
Address, stating qualifications: 


PHILADELPHIA, care of The Eastern Underwriter 


105 


William St., New York City 











to? 


FEW MONTHS! 
visit with me. 


could be. 
COME AHEAD! 


days! 


MY FRIEND, DID YOU EVER SELL A LIFE IN- 
SURANCE POLICY? If you never did, wotldn’t you like 
[ tell you that the money a man makes in Life Insur- 
ance commissions is just as good money as anybody’s got, 
and there’s a BARREL OF MONEY going to be made just 
that way right here in New York DURING THE NEXT 
Why shouldn’t YOU have a whack at it? 
I do just wish that you would come up here and have a 
We could have a smoke and a lot of talk, and 


MAYBE YOU’D BE INTERESTED—I'm pretty SURE you 


IT’S THE PRUDENTIAL—I never 
saw such an ELEGANT LINE OF GOODS in all my born 


ROBERT J. MIX, Manager 


20 Vesey St., New York City 
Telephone 3474 Cortiand 











HARTFORD 
LIFE 


Is out after Business and Wants 


You To Ask About Its Best 
Proposition. It Will Be Worth 
While. 


WE HAVE THE 
BEST SELLERS 


CHARTERED 1866 


Paid Beneficiaries Over 


$37,000,000 
HARTFORD, CONN. 














MICHIGAN 


ST 


FREDERIC APPS, President 


A LIBERAL SALARY 


and First Year Commission and a 


Con 
TO 


PRODUCERS 
IN 


OH 


Howa 


ATE LIFE 


DETROIT 


tinuous Renewal Commission 
TWO PERSONAL 


IO on INDIANA 


ADDRESS: 
rd we Wade, Sup’t of Agents 
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WHAT OF MUTUAL RESERVE? 





Reader Anxious as to Claims in Legal 
Reserve Department—Ask 
Receivers. 





A subscriber to The Eastern Under- 
writer has written us seeking informa- 
tion as to the status of the Mutual Re- 
serve Life, in which he says in part: 

“If you can give any information on 
the following subject, it would be very 
gratefully received by many of your in- 
terested readers; that is—regarding 
the Mutual Reserve Life Insurance 
Company of New York; especially to 
their outstanding claims in the Legal 
Reserve Department. It has always 
been my idea that they would pay all 
pending claims, but over three years 
has elapsed since things took their 
turn, and I would be pleased to have 
you print some particulars regarding 
them, if it is possible for you to do so.” 

Inquiry at the Insurance Department 
of New York brought the information 
that the defunct corporation was out of 
its jurisdiction. At the office of the re- 
ceivers it was stated that they were 
“waiting the decision of the court.” 

The receivers decided that  two- 
thirds of the assets of the Company 
should be set aside for the payment of 
death claims under what were known 
as “Contract Reserve Policies” and 
Assessment certificates, the remaining 


third to be used in part payment of 
other obligations—namely, legal re- 
serve and general creditors. This was 


unsatisfactory to the latter and an ap- 
peal was made to the courts. 

Arguments have been made by both 
sides, but thus far no decision has been 
rendered. 

Incidentally William Hepburn Rus- 
sell, one of the receivers, who was 
largely instrumental in forcing the re- 
ceivership, has his time pretty well 
taken up trying to handle the Boston 
National League baseball team. 





RECIPE TO DOUBLE BUSINESS. 





The Equitable Life, in its agency bul- 
letin, gives the following recipe for dou- 
bling one’s business: 

1. Spend 25 per cent. 
in hard work. 

2. Throw 25 per cent. 
asm into your work. 

3. Exercise 25 per cent. more of in- 
ielligence in giving yourself an insur- 
ance education. 

4. Use 25 per cent, more care and dex- 
terity in handling the tools furnished 
by the society. 


more of your 


time 


more enthusi- 





Split on Reciprocity. 





The board of directors of the Cana- 
da Life, including some of the lead- 
ing financiers and statesmen of the Do- 
minion, have split, owing to differen- 
ces over reciprocity with the United 
States. The following directors have 
resigned: Sir Edmund Walker, his 
brother, H. B. Walker, Montreal, man- 


ager of the Bank of Commerce; Z. A. 

Lash, Senator William Gibson and 
Charles Chaput. The following direc- 
tors remain on the board: Senator 
Robert Jaffray, Senator George A. Cox, 
Ek. R. Wood and Kenneth McKenzie. 





Pacific Mutual Outing. 





The Challenge Cup delegates of the 
Pacific Mutual Life will meet at the 
home office in Los Angeles for the an- 
nual outing June 15, the first and sec- 
ond days being spent in that city and 
vicinity. The 17th will be spent at Long 
Beach, 18 and 19 in a trip to San Fran- 
cisco, 20, 21, 22, 23 and 24 at Lake 
Tahoe, 25th at Truckee, 26th at San 
Francisco, the delegates returning to 
Los Angeles on the moring of the 27th. 


The following agencies are sending 
! 


delegates: 

St. Paul, M. J. Dillon, 
ager; Cleveland, Herman 
manager; Chicago, F. C. Goodspeed, 
manager; Portland, H. H. Ward, man- 
ager; Philadelphia, J, C. Staples, man- 
ager; St. Louis, Samuel Polk, general 
agent; Chicago, J. W. Jackson, 
ager; Los Angeles, John yer: Rus- 
sell, Jr., manager; Denver, J. S. Fabling, 
general agent; New tle y Jos. Din- 
kelspiel & Co., general agents; Detroit, 
W. D. Clizbe, general agent; Phoenix, 
Ariz., W. B. Barr, general agent; Okla- 
homa City, Day & Tribble, general 
agents; Ottumwa, lowa, W. T. Archer, 
manager. 


general man- 
Fellinger, 





Will Reorganize. 





The Pioneer Life of Pekin, IIl., is to 
be removed to Chicago preparatory to 
transferring it to the legal reserve 
basis. Edward A. Loomis, Jr., Albert 
S. Maxwell and Frank J. R. Mitchell, 
all of Chicago, have taken the places 
of three Pekin directors. The official 
staff has been reorganized with Milton 
W. Sutton as president, succeeding 
George L. Colburn; Edward A. Loomis, 
Jr., vice-president, and Albert S. Max- 
well, secretary. 





Takes Up Life Insurance. 





Ek. A. H. Stevenson, 
years with Insurance 
burg, has formed a 
his brother Charles H. 
American Central Life 
for the State of Washington, 
headquarters at Spokane. 

The American Central secures the 
services of a pair of aggressive young 
men, and is to be congratulated. 


for the past two 
World of Pitts- 
partnership with 
to represent the 
of Indianapolis 
with 





I think maybe that dur- 
ing the past few months 
you’ve rather gotten into 
a wrong state of mind— 
shouldn’t wonder if you’d had a pro- 
longed attack of the blues, says R. J. 
Mix, New York manager of The Pru- 
dential. That’s natural enough, but 
shake ’em off—It’s time to get to work! 
Why not? You’re strong and hearty, 


Shake the 
Blues. 








N. C., and Savannah, Ga. 


Address with references 


ESSINGTON, °s 


CENERAL ACENTS WANTED 


The Oldest and Strongest Southern Life Insurance Company 
wants General Agents at Norfolk and Petersburg, Va., Wilmington, 


Annual and Defer red Dividend and Non-Participating Policies. 
Renewal commissions unexcelled. First year commissions liberal. 


t The Eastern Underwriter, 105 William St., New York, N. Y. 








for a 





GENERAL AGENT WANTED 


We have a desirable General Agency opening in the Central West. 


‘‘phenom’’; just a man of high-grade character and ordinary business production 
ARE YOU THE MAN? 


Address General Agent 
Care of THE EASTERN UNDERWRITER, 105 William Street, 


Not looking 


New York 





man- | 





you’re surrounded with ‘eupeevenntin,| 
you’re in a great business, and you're | 


your own boss! What more do you 
want? Nobody’s going to hand you 
money on a_ shovel—that’s certain! | 


What you've got to do is that thing 
that we talked about in our Monday 
morning meeting of a couple of weeks 
ago! Remember it? Perhaps not, so 
I'll refresh your memory. 

You’ve got to work as hard as the} 
successful merchant or banker or law- 
yer or doctor or any other successful 
man works for from six to eight hours 
aday! If you aren’t willing to do that, 
there’s no place for you in the hive— 
you’re a drone, brother—I hate to say 
it, but that’s what you are, and it’s a 
beastly shame—there’s no excuse for 
it! 





CHICAGOS 
GREATEST 
COMPANY 


OLDEST 
IN 


CHICAGO 


LARGEST 
IN 
ILLINOIS 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 








THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best ible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 


Assets Jan. 1,1911 .... $54,422,643.60 
bss aarativaee 50,108,449.79 
theese seievess on 4,314,193.81 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, Generali Agent 
200 Fifth Avenue, New York 








THE ACENCY 


OF THE 


RELIANCE LIFE 


IS PAYING FOR OVER 
ONE MILLION PER MONTH 





~OF 
Properly written and carefully selected 
business No stock selling, board or re- 
insurance scheme No contracts made by 
correspondence. A personal interview can 
be arranged for in most any state by 


addressing 


RELIANCE LIFE INSURANCE CO. 
PITTSBURGH, PENN’A. 











NOW ORCANIZINCG 
THE CITIZENS LIFE INSURANCE COMPANY OF AMERICA 


Home Offices— 


THE READING FINANCE AND SECURITIES COMPANY 
402-404 Colonial Trust Bidg., Reading, Penna. 


Reading, Pa. 


INC,, Fiscal Agents 








Company. They 
in many fields. 


UNITED STATES ANNUITY 


WILLIAM T. SMITH, Secretary 


WANTED 
INSURANCE SALESMEN, THE MONEY-MAKING KIND 


Our policy contracts contain features unequalled by any other 
are real “sellers.” 


1307 McCORMICK BLDG., CHICAGO, ILL. 


kind 
AND LIFE INSURANCE CO. 


Openings of every 








Frank D. Jackson, Pres. Sidney A. Foster, Sec. 


DISTRICT MANAGERS WANTED 


Ohio, Mis- 





Territory in Pennsylvania, 
souri and Iowa 


ROYAL UNION 
Mutual Life Insurance Co. 


DISTRICT MANAGERS WANTED 


Jas. T. Priestly, M. D. 


Carleton B. Pray 
T Medical Director 


reasurer 








-“IZZERS” Ake 1N 
c ‘ 


DES MOINES, IOWA | 





A CLASS OF THEIR OWN 


They must be honest, en- 
ergetic and have brains. 
If you are an “IZZER”’ 


WE WANT YOU 
INTERNATIONAL LIFE 


ST. LOUIS, [10o. 
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PHOENIX MUTUAL GATHERING. 





(Continued from page 2.) 
ness for the first five months of 1911 
was $9,606,281, as compared with $8,- 
322,757 for 1910—a gain of $1,383,524. 
Some Interesting History. 

During the second day’s session a 
souvenir pamphlet setting forth some 
interesting history was distributed. It 
contained a view of the first regular 
office of the company—which was 
known in 1851 and for a period of ten 
years thereafter as the American Tem- 
perance Life Insurance Company—at 
the southwest corner of Main and Pearl 
streets, and a section of the corner 
looking down Pearl street. The frontis- 
piece shows the present home office 
building on Pearl street. 

The roster of the officers in 1851 ap- 
pears and cuts of four of the earlier 
officers: President John M, Holcombe, 
who has seen service since 1874; First 
Vice-President William A. Moore, whose 
term of service dates back thirty years; 
Secretary Silas H. Cornwell, who has 
been with the company over forty 
years, and Second Vice-President Archi- 
bald A. Welch. In point of service M. 
V. M. Bull, of Albany, is the oldest mem- 
ber, having entered the employ of the 
company in 1864. J. W. Lamb is next 
oldest, with a record beginning in 1869. 
Superintendent of Agencies George S. 
Miller became identified with the com- 
pany in 1875. President Holcombe’s 
brief resume of “Sixty Years of Life 
Insurance” is reproduced 

Incidentally, the financial statement 
shows that the number of policies in 
force in 1851 to have been 105, and 
their value to have been $118,700. In 
1910 the new policies ae 8,856 
and their value $18,763,225. There ap- 
pears also a letter from the oldest pol- 
icyholder, B. D. Hills, of Columbus, O., 
whose policy, No. 326, was written in 
1852, when he was “working by my 
father’s side on his stony New Hamp- 
shire farm.” The policy prohibits the 
holder from going to California or to 
Oregon without permission or south of 
the southern line of Kentucky and Vir- 
ginia between the months of June and 
November, and it contains other re- 
strictions which would hardly be ac- 
ceptable to the policyholder to-day. 

Officers Chosen. 

The officers of the Association elect- 
ed for the ensuing year were: 

President,George L. McDonald, Louis- 
ville; vice-president, C. E. Fish, Bos- 
ton; secretary-treasurer, Will A. Waite, 
Detroit; Executive Committee of 1911 
and 1912—President George L. Mce- 
Donald, Vice-President C, E. Fish, Sec- 
retary-Treasurer Will A. Waite, Ira B. 
Mapes, Kansas City, Mo.; Jules Girardin, 
Chicago, life member, and Henry H. 
Kohn, of Albany, N. Y., the retiring 
president. 

The committee on time and place re- 
ported, recommending Atlantic City, 
N. J., as the place and June 19, 20 and 
21, 1912, as the time for the next meet- 
ing. 

Resolutions Adopted. 

The committee on resolutions, con- 
sisting of C. E. Fish, of Boston: E. H. 
McAlpine, of Portland, Me.; J. S. Cam- 
eron, of Atlanta, Ga.; Walter Moses, of 
Philadelphia; and Carl F. 
Mankato, Minn., reported resolutions of 
thanks and appreciation as follows: 
“To Mayor Edward L. Smith. of Hart- 
ford, our thanks, for his pleasant wel- 
come and kind wishes;” “to the press 
of Hartford, for pleasant mention and 
kindly interest in our work:” “to the 


officers of the company for whose inter- | 
est, instruction and kindly helpfulness | 


and unassumed cordiality we cannot 
give sufficient thanks;” “to the ladies 
whose presence has added so much to 
our pleasure and whose smiles it will 
ever be cheerful to recall;” “to Mrs. 
John M. Holcombe, for the beautiful 
reception given us and the graceful 
social hour at her beautiful home with 
its colonial environment;” “to Mrs. Wil- 
liam A. Moore, for the entertainment 
at the Allyn House, so much enjoyed by 
the ladies;” “to the Executive Commit- 
tee, for their labor in arranging the | 


Hacker, of | 


very interesting, entertaining and in- 
structive program;” “to the retiring of- 
ficers of the Association, our thanks for 
efficient performance of duty.” 

A feature of the gathering was a 
reception tendered to the ladies by Mrs. 
John M. Holcombe, the pleasant affair 
being held at the Holcombe residence. 

The three days’ meeting closed with 
a banquet at the Hartford Golf Club. 
lra B. Mapes, of Kansas City, presided 
2s ‘toastmaster, and addresses were 
made by Uriah Hill, Jr., president of 
the Peekskill, N. Y., Savings Bank; J. 
Henry Powell, of Louisville, Ky., presi- 
dent of the National Life Underwriters 
Association; Major Frank L. Wilcox, of 
Hartford, director of the company and 
president of the Fidelity Trust Compa- 
ny; and Rev. Dr. William A. Bartlett, 
pastor of the Farmington Avenue Con- 
gregational Church, 





A VALUABLE FEATURE. 





Extended Insurance Provision After 
Payment of Half Year’s Premium 
Saves the Policy. 





Many solicitors who fail to land an 
app. because the prospect elects to take 
out insurance in a fraternal society or 
assessment association, owe their de- 
feat to the fact that they are not well 
posted as to the relative merits of the 
legal reserve proposition. Throughout 
the entire country there is a wave of 
apprehension as to the future of the 
fraternal system. The cry of the offi- 
cial organs of the various societies is 
“Inadequate rates,” which means un- 
certainty. 

But even eliminating this feature, 
the legal reserve solicitor has strong 
arguments in favor of his proposition. 

For example: A resident of Oklahoma 
applied for a $10,000 policy with the 
Mutual Benefit Life and when the 
policy was delivered he paid a semi- 
annual premium. The next semi-annu- 
al premium was not paid and the 
policy lapsed. Six weeks later the 
policyholder died after a very brief 
illness and the company promptly paid 
the claim. In other words, the pay- 
ment of even a semi-annual premium 
carried with it an extended insurance 
value which in this case meant the 
payment of the face value of the policy 
by the company. 

There is no fraternal or assessment 
association in existence which would 
have paid that claim. The Mutual 
Benefit is 66 years old, has assets of 
$137,217,996 and unapportioned surplus 
of $5,437,303, and its entire history is 
replete with liberal treatment of 
policyholders. 

Another argument in favor of the 
legal reserve contract, and one which 
too often is overlooked, is the feature 
which permits a discontinuance in the 
payment of premiums. The average in- 
dividual insuring between ages 20 and 
35 can see his way clear to pay premi- 
uns for 20 years, and the fact that he 
may then be relieved from further 
drafts is a factor which will appeal to 
most men. 





60th Anniversary Year 


THE 
BERKSHIRE 


Life Insurance Co. 
OF PITTSFIELD, MASS. 
WILLIAM D. WYMAN, President 





IMPORTANT POSITIONS | 


are waiting for onto Agents in much d-- 
sirable territory, ready for occupancy whe.i- 
ever suitable men are available. Correspon 1 
ence welcomed with those who can produce 
applications, who are energetic werkers ani 
successful solicitors. RITE AT ONCE. 

UNION MUTUAL LIFE 

INSURANCE COMPANY 

PORTLAND, MAINE 
Frep E. Ricuarps, President 


Address ALBERT E. AWDE, Sup 
either 896 Congress ~ td Portland, Maine 
THORNTON CHASB, Supt., 
405 Exchange Bidg., Los Angeles, Ca 

















KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 


EACH WEEK—— 
SUBSCRIPTION $3 PER ANNUM 








UNEXCELLED IN 
Favorable Mortality 
——AND— 

Economy of Management 
THE 


Provident Life 
AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 











your while to investigate. 
confidential. 


Cc. E. RAWSON, President 
W. A. HARBACH, Secretary 


THAT’S THE VERDICT 





It will do no harm, anyway. 


DES MOINES LIFE INSURANCE CO. 


THE DANDY LINE OF 
POLICY CONTRACTS— 


to say both Agents and the insuring 
public. In addition to the usual line 
issued by all companies, we have 
three ‘‘speciais” that appeal strongly. 
Agents wishing to build to a per- 
manent success, and to tie upto a 
Company which will insure such 
success, should investigate our line 
and our Company. Liberal contracts 
and selling aids to agents. It’s worth 
Correspondence 








Des Moines, Iowa 








Apply AT ONCE to 





THE FEDERAL LIFE desires a high grade, self-reliant 
man as Manager of its Cincinnati office with jurisdiction over 
adjoining territory in Ohio or Kentucky, or both. 
year and CONTINUOUS renewal commissions. 


ISAAC MILLER 


Liberal first 


HAMILTON, Presrpent, 
CHICAGO. 








ROME INSURANCE COMPANY 
ROME, 


J. C. PORTER. Vice-Pres. an and Manager 


GA. 





INDUSTRIAL AGENTS WANTED IN 
GEORGIA AND ALABAMA 








For Territory Address 


RESERVE LOAN LIFE INSURANCE CO. 


Indianapolis, Ind. 


Assets $2,127,667.58 - - 
Surplus to Policyholders $236,303.93 





Liabilities $1,891,363.65 








Desires to secure the services of a 
few more high class men of ability 
and experience. Its policies, issued 
under the Massachusetts non-forfeiture 
laws, are liberal and up-to-date in 
every particular. 





W. S. Weld, Supt. of Agencies 











Admitted Assets > 
Admitted Surplus Security to Policyholders, 
Total Insurance in Force 





American Central Life Insurance Co. 
INDIANAPOLIS, IND. 


Deposits with the State of Indiana as one by 
law nonspeculative securities in an amount exceed- 
ing the entire reserve liability to Policyholders. 


Energetic Agents desiring liberal contracts for territory should write today direct to the Company 


$2,462,709,47 
359,420.34 
25,013,654.00 
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While admitting the 

The Closed need for desks for the 
Desk. transaction of business, 
Vice-President Buckner 

of the New York Life thinks they pre- 
sent a fine appearance when closed 
up. The place to write business is 
“gut among the busy world.” He says: 
“What a scene of activity is a branch 
office full of closed desks! Next to a 
crisp application, on which the signa- 
ture of the applicant is not yet dry, 
about the most inspiring thing to a life 
insurance man is to look in upon a 
pranch office full of closed desks. It’s 
the best possible proof that out in the 


pusy world are a set of wide-awake, 
active, intelligent men, jealous of every 
moment of their time, alive to its 
value, keen and determined to make 
every moment count, fully conscious 
that they can no more do business at 


the desks in the branch office than 
they can in their homes. The home 
and the branch office both have their 


place, but you cannot make money by 
staying in either one of them. The 
real office, the real desk, at which you 
do business, is the other fellow’s office, 
the other fellow’s desk, where, nine 
times out of ten, the signature to that 
dotted line is affixed. Close up those 
desks, then, close them up in this 


month of June. Don’t deceive yourself 
with the idea that you are working; 
that you are at business; that you are 
doing something because you are in a 


branch office of the great New York 
Life, sitting at a desk. The men who 
keep their desks intelligently closed 
are the ones to whom the credit for the 
monstrous growth of this Company is 
due. It is the “closed-desk” men on 
whom the Company is banking for a 


business this month that shall out-June 
all the Junes we have ever had. 
* = s 


Distribution of Surplus. 





In the equitable distribution of sur- 
plus, various questions arise. There is 
no difficulty in respect of gain from 
excess interest, which obviously should 
be distributed among the several poli- 
cies in proportion to their reserves. A 
more difficult problem relates to sav- 
ings from loading and from mortality. 

The saving from mortality, as every 


one knows, is incident chiefly to new 
business. Several of the best companies 
have published their experience show- 


ing that the mortality among policies 
over ten years old is generally more 
than 95 per cent. of the expected ac- 
cording to the American Experience 
Table. The fact is generally accepted 
that in the case of practicaily all com- 
panies the saving in mortality is com- 
paratively little on old policies. On 
the other hand, nothing is more certain 
than that the loading on new premiums 
is wholly insufficient to meet the initial 
cost of the new business. (A partial 
exception to this is found in the case 
of the newer companies operating on 
the preliminary term plan, under which 
the entire first year’s premium, less 
only, the tabular mortality, is regarded 
as a loading available for expenses.) 

Applying these conditions to the old 
established company with a large busi- 
hess in force, the question arises, how 
should the surplus from the two sources 
named be apportioned? Nearly all of 
the gain from mortality is contributed 
by policies under five or ten years old. 
Ought this surplus then to be dis- 
tributed chiefly among the younger 
policies, or should the older policies 
receive more than a nominal portion? 

On the other hand, inasmuch as the 
new policy cannot prove profitable to 
the business until after the lapse of 
some years, because of the initial ex- 
pense, should any saving from loading 
£0 to such policies in the computation 
of dividends? 

Taking all the prominent old com- 
panies, the total loadings earned are far 
more than are required for the payment 
of all expenses, including the cost of 
hew business. Likewise, while there 
may be but little saving in mortality 
on the older policies, the total saving 


HINTS TO BUSINESS GETTERS. 





in most companies is a very consider- 
able item. It is obvious that, in any 
equitable apportionment of surplus, if 
the saving in mortality is to be credited 
chiefly to the young policies, the initial 
expense incurred on account of the 
latter should be charged up against 
their mortality savings. In other words, 
the mortality gains in the case of new 
business should constitute a provision 
for expenses. This would leave very large 
gains from loading, for the older poli- 
cies, the cost of caring for old business 
being little more than nominal, and 
the new business being otherwise pro- 
vided for. These are questions which 
the several companies settle according 
to their own views of right and equity. 


The plan of one prominent company 
is to combine all loadings earned and 
all saving in mortality in one fund, 
from which all expenses are paid and 
the balance apportioned equitably to all 
policies, young and old. The effect is 
to offset the heavy cost of new business 
by the larger saving of the latter in 
mortality, while the light mortality 
gains of the older policies are compen- 
sated for by the great saving in loading. 

In its yearly reports to insurance de- | 
partments the company referred to | 
necessarily follows the official blank, 
showing the total gains from loading, | 
etc. In every year the loadings earned | 
are much more than sufficient to pay 


all expenses including the cost of new | 


business. This means that the entire 
saving from mortality, and a large per- 
centage of all loadings earned, are avail- 


able for dividends to new and old 
policies. 
= — s 
You are now out on the 
The Value street and ready for 
of System. work. With several 


prospects to see, a suc- 
cessful man will go at them systemati- 
cally. A man may hurry around all 
day with the greatest enthusiasm, but 
unless he has system in his work his 
efforts will be largely wasted. 


Have a} 








system and stick to it until you find) 


you’re wrong. Then try another until 
you strike the right one to hang to 
through thick and thin. The system of 
one man may not do for another. I can 
recall a number of 


tnoroughly syste- 


matic men—and, by the way, each is a} 


Club member or bids fair to be very 
soon—and no two systems are identi- 
cal. 
Several travel and the balance work in 
cities or the larger towns. But all are 
systematic. They meet different classes 
of people. The agents themselves are | 
unlike in their ways of accomplishing | 
similar results. But on one or two}! 
things they agree; i. e., the necessity | 
of being systematic. Each keeps a/| 
very careful list of all the prospects | 
whom he has seen, with all the facts | 
about each, what a man wants, the 
friends who may influence him, or who | 
may be influenced by him to insure. | 
These systematic men also keep a}! 
record of what they do day by day| 


and month by month, and can tell in a’ 


moment just what business they have 
done for a given period; 


Each suits the man who uses it. | 


in each month | 


of the year they propose to beat their | 
record for the corresponding month in | 
the year preceding. On the first day | 


of June, 1911, their task is set before 
them and they are out to beat the 
month of June, 1910. Others go even 
farther than that, having each morning 
a program mapped out for the day—j| 
not in their minds, but on paper. They 
may start one deer while stalking 
another and turn aside for a moment 
to get a shot, but they don’t get rattled 
or lose track of either; they make a 
note of where both may be found. 
Another thing you can be systematic 
about is in the selection of your am- 
munition. Don’t go around with every 
pocket bulging out like a boy distrib- 
uting handbills; on the other hand, do 
not leave your sample policy at home. 
There is no use however in going 
into details about this or that system. 
All I want is to impress on every man 
the paramount importance of having 


| 
| 
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some system and then living up to it. 
Entirely too many men work in a hap- 
hazard way, thinking they are working 
very hard because they are rushing all 
over creation talking to a large num- 
ber of men and very likely leaving 
them after they are ripe for some 
other agent to pick. 


Meet at Mackinac. 
producers convention of the 
North American Life of Newark will 
be held at Mackinac Island July 17-19. 
It’s up to the men in the field to join 
the party by securing the desired vol- 
ume of business. 


The 
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FIRE PROTECTION. 


The National Fire Protection Asso- 
ciation, which lately held its fifteenth 
annual meeting in this city, is a char- 
acteristic American organization. Its 
object is to discover by study and ex- 
periment the best ways to prevent the 
awful waste of property and life by fire 
to which this country is exposed, and 
to secure as far and as fast as possi- 
ble the adoption of these ways. The 
association is made up of men engaged 
largely in the business of insurance, in 
the use of buildings especially subject 
to fire risk, in construction, as archi- 
tects, engineers, builders, etc., and of 
officials connected with the Building 
and Fire Departments of the cities of 
the Union. There are nearly one hun- 
dred different organizations enlisted in 
the National organization, which has 
grown in usefulness and in strength 
more this last year than in any pre- 
ceding one of its brief but successful 
existence. 

For the most part the directly prac- 
tical work of the association is ad- 
dressed to” “standardizing” the innu- 
merable inventions, methods, apparatus 
designed to protect against fire, testing 
their actual efficiency and seeking to 
improve them. The president of the 
‘association, Mr. W. H. Merrill, in his 
address remarked: 

“We prescribe real buildings of fire- 
proof construction, not shells with un- 
protected vertical and horizontal open- 
ings, and finished or equipped with 
combustibles; real fire windows, not 
merely things of glass and metal; real 
fire doors with fire (not ordinary) door 
hardware; real automatic sprinkler in- 
stallations, not partial or inaffective 
equipments or perforated pipes; real 
fire hose, not the common shoddy 
substitute; real first aid appliances, not 
those which require fires educated to 
meet their limitations; real fire signal- 
ing systems; real structural methods 
and materials; real fire fighting ap- 
paratus; and so on through the whole 
field of fire protection.” 

Similar work is being done with re- 
ard to the use, handling, and storage 
lof explosives and combustibles and to 
the treatment of electricity. It is not 
easy to exaggerate the value of such 
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work carried on systematically and sci- 
entifically and in the spirit of active 
and sincere co-operation among those 
most deeply interested—New York 
World. 





STATE INSURANCE. 





Wisconsin has the State insurance bee 
buzzing in its bonnet and would go the 
savings banks scheme of Massachu- 
setts “one better.” The proposed plan 
as outlined by its sponsors is given 
elsewhere in this issue. 

It is assumed, of course, that the 
business will be rushed into the co- 
operative organization, thus eliminat- 
ing the cost of production, and it is also 
proposed to effect a great saving by 
placing the burden of management 
upon the State treasurer and the insur- 
ance commissioner. Municipal authori- 
ties, bank officials, inspectors, employ- 
ers of labor, etc., are to be used as me- 
diums through which business may be 
procured. 

This is a beautiful theory, but it will 
not work in practice for at least two 
reasons. 

First, people will not voluntarily ap- 
ply for life insurance. Even though it 
is a duty a man owes to his family, his 
business and himself to provide for un- 
certain contingencies, it is nevertheless 
a fact that the duty is only recognized 
after strenuous presentation by life in- 
surance salesmen. In Massachusetts 
this conclusion has been driven home 
by the practical operation of the 
Brandeis savings bank, or over-the- 
counter scheme. Probably ‘as much 
money and effort has been expended 
on the proposition (by “philanthropists” 
of course) s would result from the 
employment of agents, but with meagre 
results. 

Second, the plan will fail because life 
insurance institutions cannot be hand 
led in a haphazard or “incidental” way, 
Imagine the tacking of a great State in- 
surance scheme on to the duties of the 
State treasurer and the insurance com 
missioner. The idea is absurd, and yet 
it would not be surprising to see the 
old Badger State give the proposition 
a trial. 





ENTERING THE GRIND. 





Just because a lawyer desired a 
place on its board of trustees, the 
Mutual Life has been compelled to en- 
ter the election grind at a cost to the 
policyholders of $60,000 and weeks of 
“counting and clerical effort” at the 
home office. 

All that was necessary to bring about 
this unsatisfactory condition was for 
the lawyer in question to secure the 
approval of 100 policyholders to his 
nomination. 

There is no demand for a change in 
the trustees of the Mutual Life. Even 
among other institutions—competitors 
—it is admitted that the present scale 
of dividends to policyholders is one 
which will be difficult for any institu- 
tion to maintain. Economies have been 
brought about in various channels and 
there never has been any question 
from the standpoint of investments. 
Yet a man may put the company to a 
large expense and trouble, even to 
gratify a whim. , 

A timely suggestion apropos this in- 
cident is that of Attorney Beck, name- 





A FIELD NOW UNOCCUPIED 


INSURING LOANS AND DISCOUNTS. 








Plea for the Creation of a Casualty 
Company to Transact Such Indem- 
nity—Large Profit Figured. 





That, despite the numerous branches 
of casualty insurance now transacted 
by established companies, additional 
lines of enterprise are still open for 
development, is a truism that no one 
acquainted with present day business 
life will gainsay. 

Our readers are familiar with the at- 
tempt of several of our leading surety 
companies to work out a plan for guar- 
anteeing the validity of cotton bills of 
lading, so that banks might safely loan 
thereupon, and that while the effort 
failed of endorsement for the time be- 
ing, it will likely yet be adopted, if not 
as originally outlined, then with cer- 
tain slight modifications. 

A plea for the insuring of commer- 
cial paper by casualty corporations, 
was made by one of the speakers be- 
fore the recently held Oklahoma Banxk- 
ers Convention. 

In part the speaker said he was re- 
minded of a “bank that failed in my 
city owing to losses sustained on com- 
mercial notes negotiated through its 
Chicago reserve bank. If these notes 
had been insured, the bank would be 
doing business to-day. While the 
standing or rating of the maker of a 
note is easily ascertained, yet, as some 
rated into the millions have failed, all 
are looked. upon with suspicion al- 
though only a small number of them 
fail. 

“In the earlier days of my banking 
we had invested about $100,000 in com- 
mercial notes bought from _ brokers. 
After having our fingers burnt on only 
one of them, we mistrusted all, and 
took no more unless secured in some 
shape, even if the interest rate was 1 
per cent. lower than on the unsecured. 
If these notes could be insured they 
would prove the most attractive bank 
investment. 

“When our bank in 1907 had all its 
deposits in its reserve banks insured 
with casualty companies at % per 
cent. premium, I had a long conference 
with the agent trying to interest him 
to induce all casualty or bonding com- 
panies to add commercial note insur- 
ance to their lines. I also called atten- 
tion to the plan in banking and other 
journals; also brought it before the 
American Bankers convention, where I 
was encouraged that it had at last 
taken root, as it was reported that 
large interests were contemplating the 
organization of such companies, and I 
am disappointed and surprised that as 
yet they have not materialized. 

“But let me predict that it will .not 
be long before we will be able to insure 
all our loans and discounts. What a 
relief this will be to the banker and 
how much will it tend to strengthen 
the banks. 

“It does seem that such insurance 
would be far safer, more profitable and 
less expensive to obtain than the insur- 
ing or bonding of politicians, as is 
often done for over $100,000, on a sin- 
gle risk, at %4 per cent. premium, for 
these generally have but a little of 
their own. Or than insuring outstand- 
ing book accounts, which is so much 
more complicated and has no definite 
limit, while a note has, and a guaranty 
stamp on the back completes the poli- 
cy, a most simple affair. The field for 
such insurance is yet unexplored and 
offers an immense amount to be insur- 
ed, and I am confident it will prove the 
most profitable enterprise yet under- 
taken. 

“As near as I can ascertain the loss 
on commercial notes is about one- 
eighth of the loss by fire, hence a com- 


ly, that the present law be modified so 
as to compel the securing of a given 
percentage of the total number of 
policyholders as a requisite to securing 
a@ place on the ticket. 








pany of $1,000,000 capital could insure 
1,000 million dollars of commerciaj 
notes with the same safety as a fire jp. 
surance company of the same capita) 
could insure 125 million dollars, as the 
fire companies on the average insure 
about $125 on $1 capital. 
Over 31 Per Cent. Profit. 


“But let us assume a company insur- 
ed only one-half of the safe limit, that 
is 500 million dollars on one million 
capital, and receives on an average % 
per cent. premium. This would bring 
an income of $1,250,000, allowing 5y 
per cent. of the premium for losses, 
would net $625,000, and after allowing 
25 per cent. premium for expenses 
would leave a clear gain of $312,500, or 
31% per cent. on one million dollar 
capital. Almost too good to be true, J 
do not guarantee that it is, and do not 
expect that any one will enter upon 
this new field without further and 
thorough investigation, but I feel posi- 
tive that this line of insurance has a 
better prospect of success than any 
other. 

“It does seem that the required capi- 
tal for such companies could be ob- 
tained easily as the large borrowers, 
the brokers, and the banks, all directly 
interested in such insurance, would 
freely subscribe to such stock. There 
ought to be four $1,000,000 companies 
or, if existing casualty or bonding com- 
panies can be prevailed upon to add 
commercial note insurance to their 
lines, we might get this insurance with- 
out new companies. Such insurance 
would also be of great help to worthy 
borrowers. 

“There is no question in my mind 
that if all bankers conventions would 
hold out inducement to the insurance 
world by the passage of a resolution, 
promising encouragement and patron- 
age to such companies entering this 
field, this I think, would soon hasten 
their establishment. 

“Before I finally opened my bank Tn 
1884, and in order to acquire more de- 
finite information of what a _bank’s 
average losses on loans were, which to 
me seemed the most important feature 
of the business, I visited our neighbor- 
ing cities for investigation, assuming 
that if I could get old bankers’ experi- 
ence free of cost, it would save me the 
high price of personal experience in 
the future. Not expecting that all 
would obligingly give me the benefit of 
their costly experience, and not wish- 
ing to be too inquisitive, I asked if one 
per cent. would about cover the aver- 
age annual loss on bank Ioans. 

“As the majority of bankers are loth 
to admit losses, most of them answer- 
ed that it was practically nothing, 
others that one-fourth of one per cent. 
would be ample, and all agreed that 
one per cent. was hardly conceivable. 

“The last I interviewed was the cash- 
ier of a large Chicago bank, who was 
the most frank of all. ‘Why,’ he said, 
‘losses, of course we have losses; what 
bank has not? Only a few days ago a 
broker failed who owed us $75,000. Of 
course we hold collateral but I am 
satisfied if we get out of it with a $10,- 
000 loss. But this is nothing; the ques- 
tion is how much can you affurd to 
lose and still pay eight per cent. divi- 
dend and add to surplus, which we 
have been doing for these many 
years’? 

“At this disclosure I was first as- 
tounded, but after a little refiection I 
was reminded that the bank had over 
$7,000,000 loans, on which a $10,000 
loss would be only one-seventh of one 
per cent. This same cashier’s bank 
failed in 1895, owing to trying to fi- 
nance a street railway company.” 





Bankers Surety in Oklahoma. 





Having been admitted to Oklahoma, 
the Bankers Surety Company, of 
Cleveland, has appointed ©. H. Ver- 
schoyle & Co. of Oklahoma City, its 
general agents for the territory. Mr. 
Verschoyle is an experienced surety 
man, having for some years transacted 
a large and profitable business at Dal- 
las, and Fort Worth, Texas, as well as 
at Oklahoma City. 
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ALL EXCEPTED CITIES IN LINE. 





Save at Boston Commission Plan of 
Eastern Union Became Operative 
on First Instant. 





After months of the hardest kind of 
effort members of the Eastern Union 
have now the supreme satisfaction of 
seeing the association’s plan for govern- 
ing the entire Eastern territory, accept- 
ed at every point and in operation at 
each center save Boston, where an ex- 
tension until July 1 was allowed. 

The arrangement for the outside field 
became effective some months ago, and 
the great majority of the local agents 
are now working under it. In the hither- 
to excepted cities of Boston, Buffalo, 
Philadelphia, New York, Pittsburg and 
Baltimore, the task was more difficult 
of accomplishment, and many confer- 
ences were necessary before the pecu- 
liar needs of each locality were recog- 
nized and provided for. But, aside from 
loose ends to be tied up at Boston, the 
program is complete, and was scheduled 
to go into operation on June 1. 

While some of the company man- 
agers are anything but pleased with the 
arrangement provided for Buffalo, Bos- 
ton and Pittsburg, asserting that so far 
from reducing the expense of operation 
in the cities named, it will actually in- 
crease it, Others declare that they will 
make @ saving, or at least get what 
they were unable to secure before, 


namely, a fair share of the preferred 
business. 
Concession to Albany. 

Thanks to the efforts of a leading 
agent of Albany and the management 
of a strong British company, whose aid 
he enlisted, the Albany agents get a 
substantial modification in their agree- 
ment. Instead of receiving 15, 20 and 
25 per cent., they will now be paid 15, 
20 and 30 per cent. plus 5 per cent. con- 
tingent. 

Win on Postage Contention. 

As was expected, the Union decided 
to exempt the agents from paying dou- 
ble postage, and in future the local rep- 
resentative will only be required to affix 
stamps when sending his reports to the 
stamping office, and will not be expect- 
ed to cover the cost of transmitting the 
letters from the stamping office to the 
companies. 

This item amounts to a considerable 
sum, and the agents, when all postage 
allowance was cut off, refused to stand 
for the double charge, although perfect- 


ly willing to pay the expense of one 
mailing. The justness of their position 
as now been recognized by the compa- 
ny managers. 





BEARING FRUIT. 





Notable Results of Clean-Up Campaign 
Conducted by Rochester Cham- 
ber of Commerce. 








Clean up in an effort to prevent fires, 
is the tenor of a letter mailed by the | 
Rochester, N. Y., Chamber of Com- | 
merce to every member of that organ- | 
ization. The committee on fire preven- 
tion of the chamber, by which the letter 
is signed, says the city is clean, cleaner, | 
perhaps, than many other municipali- | 
ties, but not clean enough, especially | 
as to rubbish, waste paper and the like, | 
that accumulates in the course of spring | 
cleaning. 

The committee is interested in the 
matter both from a commercial stand- 
point, according to the letter, and alsc | 
because to remove such materials, easi- | 
ly set on fire by means of a carelessly | 
thrown match, cigar or cigarette, means 
a reduction in the fire risk. It might 
take the fire department to extinguish | 
a blaze started in that way, it is point- 
ed out. | 

The fire prevention committee urges | 
the members of the chamber to act in- 
dividually, and also to talk cleaning up, | 
so that by Monday morning next | 

| 
| 
} 
} 


body in the city will be moved by the 
same idea, to get rid of rubbish and 
other materials in which a fire might 
originate. 

“We are going to have visitors this 
summer—100,000 of them,” the letter 
says. “The city must be clean for 
them, to say nothing of the fire and 
health side of it. Anyway you look at 
it, the idea is a praiseworthy one and | 
the committee feels confident that you 
will do your share, and get others to 
co-operate.” 





Fire Alarms for New Jersey Factories. 





To more thoroughly enforce the new 
factory laws of New Jersey, the in- 
spection force of the Department of 
Labor will be considerably augmented. 
Of the new appointees two will be fire 
protection specialists, while a_ third 
will confine his attention almost whol- 
ly to watching electrical fire alarm 
equipments. 

Buildings of two stories and more 
must have fire escapes and minute 
specifications must be followed in their 
surroundings and construction. Copies 
of the law are now being mailed to the 
factories and the men who are to spe- 
cialize in that line will see that it is 
followed. Structures which are three 
stories and more must have the auto- 
matic fire and panic alarm and a num- 
ber of details must be followed in the 
installation. | 
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Western Office 
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HENRY EVANS, President 








organization is worth having. 


Gross Combined Assets ....... 
Policyholders Surplus........... 
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FIDELITY (FIRE) UNDERWRITERS 


OF NEW YORK 


We want more good Agents, and we remind 
possible applicants that the backing of this 


$37,988,337 
$20,797,688 
$17,190,649 

$4,500,000 
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Due The Assured— 


In seeking indemnity, property-owners are entitled to receive the best the 
underwriting market affords, and the agent who furnishes policies of the 


General Fire, of Paris, France, knows that he meets the requirement. 


If the Company is not represented in your community, an application for an 
agency addressed to FRED S. JAMES & COMPANY, United States Managers, 


123 William Street, New York, will receive prompt and courteous attention, 


The trustees of the General Fire in this country are: — 


SAMUEL McROBERTS, Vice Pres., National City Bank, New York 


PAUL M. WARBURG, Kuhn, Loeb & Co., New York 


JAMES NICHOLS, Pres., National Fire Insurance Co., Hartford 
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FOR AGENTS TO DECIDE. 


(Continued from page 1.) 

sist upon their right to create an 
“annex” if they cared so to do. 

Appreciating that the issue has now 
become acute, the Home under Satur- 
day’s date issued a circular letter to its 
extensive agency force, asking a free 
expression of opinion upon the general 
subject. 

The letter is as here represented: 

The rapid growth in number of ‘under- 
writers’ agencies,” which fact is receiving 
considerable attention at the hands of in- 
surance departments, local boards and local 
agents’ associations, leads the Home Insur- 
ance Company to feel that a few words on 
the subject at this time will not be out of 
place. The ‘underwriters’ agencies’ idea, 
which was originally that two or more com- 


panies should issue a fire policy under a 
lame other than that of the co-operating 
companies and backed by their joint re- 


sources, Was conceived by the late Alexander 
Stoddart, of New York, and put into opera- 
tion, with the backing of several companies, 
on January 1, 1864. The companies in the 
combination changed from time to time until 
1804, since which year the policy has been 
backed solely by the resources of the Hart- 
ford Fire Insurance Company. The plant is 
separate and distinct from that of the Hart- 
ford, but the New York Underwriters’ Agen- 
cy is regarded by many as nothing more or 
less than a sort of general agency of the 
Hartford by which that company obtains, 
with the consent of the associations and 
local boards, a second source of revenue 
through a large number of agents from which 
advantage other equally strong and repre- 
sentative companies not adopting a similar 
plan are debarred. 

Mr. Stoddart’s idea was, of course, imitat 
ed and it has now become the fashion for 
a single company to issue an ‘‘underwriters’ 
policy’? backed only by its own assets. Lead 
ing insurance departments and certain large 
companies have regarded the proposition 
with disfavor, as being purely a dual agency 
subterfuge, but there has as yet been no 
general expression of disapproval of the 
practice by agents at large. Such being the 
situation, and in the absence of prohibitive 
action by the courts of insurance superin 
tendents, the question as to whether or not 
the Home Insurance Company shall at an 
early date place itself in a position to share 
in all of the advantages at present enjoyed 
by several of its principal rivals, both Amer 
ican and foreign, becomes simply one of busi- 
ness policy. Such a course would be a radi 
cal departure from the Home’s steadfast ad- 
vocacy of the sole agency platform, yet the 
company stands ready now, as ever, to oper- 
ate with characteristic enterprise along such 
lines as may be approved by its loyal repre- 
sentatives in the field, the value of whose 
services is gratefully acknowledged. 

Beyond the consideration of its agents, the 
question of the Home floating not one but 
several ‘‘underwriters’ agencies”’ is simply a 
matter of selecting attractive names and 
printing supplies. By the sworn statements , 


filed by fire insurance companies as of De 
cember 51, 1910, the Home Insurance Com 
pany is shown by a comfortable margin to 
rank first in assets and also in surplus to 
policyholders, so there is no financial reason 
why it should not engage in the ‘‘under- 
writers’ agency’’ business if such a course 


has the approval of its present corps of rep- | 
resentatives. o 

The subject is under serious consideration, 
but before coming to any decision we earnest 
ly solicit an early expression of your views | 
on the subject Have you, as an agent of 
the Home, serious objection to our engaging 
in this wholesale form of ‘multiple agency" 
representation? If so, will you not kindly 
let us have a reply at an early date, stating 
your reasun for or against the plan now in 
active operation by several other companies? 

Oppose the Idea. 

Up to the hour of our going to press 
the Home had received fully a thousand 
responses to its inquiry, and others | 
were coming in daily. Within the month 
it is expected eight thousand or more 
of the agents will have expressed them- 
selves upon the question. 

From the letters had thus far, fully 
ninety-five per cent. of the Company’s 
local men are flatly opposed to the un- 
derwriters’ agency idea, and strongly 
urge against the adoption of what they 
hold is a clear subterfuge of the sole 
agency regulation. 

The contention is made that the rep- 
resentation of a prominent company is 
a valuable asset to the agent, and that 
the issuance of underwriters’ policies 
very materially lessens the worth of the 
reputation which the local man has 
patiently built wp for the ownership 
company. 

Statement by John H. Stoddart. 

In a statement upon the mooted an- 
nex question John H. Stoddart, general 
agent of the New York Underwriters’ 
Agency, says: 

“The communication which you pub- 
lished from our good friends of the 
Home Insurance Company of New York | 


has been read with interest. We are 
thoroughly in accord with what seems 
to be the dominant thought of the 
Home’s letter, viz, that it is for the 
agent to decide what organizations he is 
willing to represent. Let our local rep- 
resentatives determine what is genuine 
and what is false; what is worthy of 
representation and what is not. 

“To understand the unique position 
of the New York Underwriters’ Agency 
in the insurance world it is necessary 
to consider the following facts: It was 
established in 1864 and consequently 
had been doing a general business long 
before the organization of any insur- 
ance union or association now existing 
in the United States, and all company 
organizations in this country and Can- 
ada which regulate rates or commis- 
sions have recognized its exceptional 
position. From the beginning the busi- 
ness of the New York Underwriters’ 
Agency was built up as a separate 
business, wholly distinct from that of 
any company. This is well illustrated 
by the fact that during a period of 
thirty years (1864 to 1893) the business 
was twice transferred en masse to new 
financial backers, but still remained the 
business of the New York Underwrit- 
ers’ Agency. Seventeen years ago an 
opportunity came for a great insurance 
company to acquire a property interest 
in the New York Underwriters’ Agency. 
As the latter was not a corporation, 
there was no stock to be transferred, 
but ownership was then acquired by a 
deed of purchase, the only way in 
which it could be secured. Waiving 
legal technicalities, the transaction was 
in every respect the same as the own- 
ership transfer of other fire insurance 
companies which, by purchase of stock, 
have been acquired by other prominent 
companies. As in all such cases, prop- 
erty was acquired by the expenditure 
of a very large amount of money and 
an element of vested interest present- 
ed. 

— the New 
has for 


rhe 
York 


practical fact that 
Underwriters’ Agency 
nearly half a century been commer- 
cially a separate entity and did not 
lose that character on account of trans- 
fer of ownership has been understood 
and acknowledged by insurance men 
throughout both the United States and 
those foreign countries in which the; 
New York Underwriters’ Agency trans- 
acts business. 

“The New York Underwriters’ Agen- 


cy is a separate member (with all the 
rights of separate membership) of the 
Board of Underwriters of the Pacific, 
of the New York Fire Insurance Ex- 
change, of the Eastern Union, of the 
Western Union (of which its represen- 
tative is vice-president) and of the 
South Eastern Underwriters’ Associa- 
tion (of which its representative was 
first president and served six terms). 
In the Dominion of Canada, where the 
constitution of the Fire Underwriters’ 
Association limits companies to one 
representative each, the New York 
Underwriters’ Agency was admitted on 
the passage of the following resolu- 
tion: 

“‘That in the interpretation of the 
constitution and by-laws of this associ- 
ation the New York Underwriters’ 
Agency shall be considered the equiv- 
alent of a company and is therefore ad- 
mitted to membership as such.’ 

“In the Colony of Newfoundland, 
where membership in the board is lim- 
ited to one representative for a com- 
pany the question of the propriety of 
admitting the New York Underwriters’ 
Agency and the company who owns it 
to separate memberships was submit- 
ted to the Fire Offices Committee in 
London, England, the supreme govern- 
ing body for English companies. That 


committee, after consideration of the 
matter, stated their conclusion that 
separate memberships should be ac- 


corded. 

“This long established and Continen- 
tal recognition of the individuality of 
the New York Underwriters’ Agency 
has been shared by all associations of 
local agents, by whom it has uniformly 
been treated as a separate entity. Its 
honorable course of business, its scru- 
pulous regard for the rights of its local 
representatives and its age, size and 
permanent character have determined 
its position in the agency field and in 
the esteem of agents.” 





Rochester Agents Take Action. 





The Rochester Board of Underwriters 
has squarely put itself on record as 
against the underwriter agency propo- 
sition. 

i For past three weeks the Board has 
been threshing out the question so far 
‘as it affects the association’s dual 
‘agency agreement that has been in force 
and religiously respected for the past 
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FIREMEN’S INSURANCE CO. 
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Reinsurance Reserve,...........-...- 2,037,952.60 
All other Liabilities..... ....... 


NET SURPLUS....... 
TOTAL ASSETS...... 


DANIEL H. DUNHAM, President 
CHARLES COLYER, Vice-President 
A. H. HASSINGER, Secretary 


_ $1,000,000.00 


-+ 241,490.26 
.. 2,841,939.41 


. 56, 121,382.27 


JOHN KAY, Treasurer 














decade. Fully one-half of the agents 
have underwriting agencies in their 
offices so the problem as how best to 
harmonize the issue was a weighty one 
The final solution was the adoption ot 
the following amendment to the consti- 
tution at the regular meeting Monday 
by a unanimous vote: ” 
“Each member agrees not to «a ept 
or retain the agency of any fire insur- 
ance company that appoints a dual 
agent on and after the date hereoy, 
“Underwriters agencies shall be con- 
sidered dual agencies and be subject to 
the provisions of this agreement and 
each member of our board agrees jot to 
accept the agency of any underwriters 
agency so called or known, or retain 
the agency of any guaranteeing com- 
pany or companies whose ‘underwriters’ 
—" an agent on or after June 1, 





State Senator Frawley, of New York, 
has introduced a bill providing that 
fire insurance companies may noi issue 
policies under any other names than 
their corporate titles. It strikes out 
the present provisions authorizing two 
or more companies to issue a combina- 
tion standard form policy under a dis 
tinctive title. 





SIZING UP PROPER TIMBER. 


Joint Committee Considering Secretary 
for New York State 
Association. 


In their search for a proper successor 
to Frank W. Jenness, as secretary and 
manager of the Underwriters Associa- 
tion of New York State, members of the 
executive committee of the 
tion and the New York State Committee 
of the Eastern Union, acting jointly, 
carefully weighed the 
tions of a number of men, and, it is un- 





organiza- 


have qualifiea- 


derstood, have virtually agreed upon a 
candidate. 

Several additional conferences will 
be held between now and the i3th inst., 
the date of the June gathering of the 
Association, at which time, it is expect- 
ed, the recommendations of the joint 
committee will be presented. 

Henry E. Hess, the long time man- 
ager of the New York Fire Insurance 
Exchange, was mentioned for the office, 
but immediately the fact came to his 
attention he asked that he be not con- 
sidered. 

Frank Burke, the Western New York 
special of the Home, was regarded by 
many as the proper man for the secre- 
taryship, but he teo had other plans, 
greatly preferring his present company 
connection, 

The new manager will be an Associa- 
tion member, it is understood, the pre- 
ponderence of sentiment favoring the 
selection of one familiar with the agents 
of the New York State field, and the 
practices and regulations of the organ- 


ization. 





Prominent Springfield Agent Dead. 


A sudden attack of heart failure 
caused the death of Fred C. Wright, 
a widely known local agent of Spring- 
field, Mass., several days ago. A son 
of Andrew J. Wright, late president of 
the Springfield Fire & Marine, Fred C. 
Wright entered the service of the Com- 
pany, after graduation from school. 
After some years of clerkship he was 
given a New England special agency, 
resigning the connection in 1892 to go 
into the local business at Springfield. 
Some years ago his agency was 
merged with that of Oppenheimer & 
Field. 





Incendiaries at Reading. 


In the opinion of the Reading, Pa. 
police, incendiaries are at work in the 
city, and a determined effort will be 
made to root them out. 

Within two weeks Reading has had 
six big fires, the loss thereupon being 
not less than $500,000. 
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EXTEND CONTROL. 








All of Essex County, N. J., Now Within 
Jurisdiction of Fire Insurance 
Society of Newark. 





All that portion of Essex county, 
N. J., which for months past has been 
open territory, and in which the 
strife for business has resulted in the 
payment of commissions as high as 40 
per cent., is NOW within the jurisdiction 
of the Fire Insurance Society of New- 
ark, and hence subject to the regulation 
of that body. The scale of commission 
in the field is now 20, 25 and 30 per 
cent., and aside from the enforced 
saving in this respect, the prediction 
js made that control of the outlying 
field will have a steadying effect upon 
the business of Newark proper, which 
heretofore has been subjected to fre- 
quent raiding from brokers and agents 
residing across the line. 

The changes in the Society’s agree- 
ment making possible the enlargement 
of territory, were adopted at a special 
meeting held on Thursday list. 

Among the changes in the agreement 
decided upon were the following: 

The officers of this Society shall consist of 
a president, two vice-presidents and a secre 
tary. The president and vice-presidents shall 
be elected by ballot annually by plurality 
yote of all the members present and voting. 
One vice-president shall be from the city of 
Newark and one from the territory outside 
of the city of Newark. The secretary shall 
be appointed as provided for in Section 5 
hereof and he shall also act as treasurer. He 
shal] furnish a bond for the faithful per- 
formance of his duty, but the Society shall 
fix the place of deposit for funds. 

The Society shall appoint a secretary and 
such clerks and other employes 2s shall lx 
recommended by the Executive Commiiteec 
and approved by the Society, and pay them 
such salaries as may be recommended by the 
Executive Committee and approved by a vote 


of two-thirds of those present and voting 
at a meeting regularly called. 
Sixteen qualified votes of the members 


shall constitute a quorum for the transaction 
of business. 

There shall be an Executive Committee, 
consisting of six members who shall l« 
elected at the first general meeting of the 
Society, three of whom shall be elected for 
a term of six months, and three for the 
term of a year, and they shall discharge the 
duties appropriate to such committee. 





After 
the first election three members shall be 
elected every six months to serve for one 


year. The chairman of the Committee shall 
be elected by the Committee. The president 
of the Society shall attend the meetings of 
the Dxecutive Committee, but he shall not 
have the right to vote therein. No officer 
of the Society shall be eligible to member- 
ship on the Executive Committee 

The rules of this Society shall apply on 
all risks located in Essex County and all 
that portion of the county of Hudson lying 
west of the Hackensack River. 

Such funds as may be necessary for the 
support of this Society may be raised by an 
assessment to be levied in such form and 
manner as may be decided upon by the 
Executive Committee and approved by the 
Society, based upon the returns of premiums 
written on risks located in the territory of 
this Society. 

No risk in the territory as defined in Sec 
tion 9 shall be written nor shall a policy be 
issued on such risk except through an agent 
or company’s head office which is located in 
sald territory. 





PROTESTS THE COMPETITION. 





Jersey City Agent Objects to Activity 
of the Factory Insurance 
Association. 





From time to time The Bastern Under- 
writer has mentioned the dissatisfaction 
of the agents in Hudson county, N. J., 
with the competition they experience 
Irom the Factory Insurance Association, 
citing specifically some weeks ago the 
case of the Joseph Dixon Crucible Com- 
pany. 

One of the local agents addressing his 
Company upon the subject said: 

“During the last sixty days we have 
lost $2,009 in premiums on risks gob- 
bled up by the Factory Insurance Asso- 
ciation, and composed, we understand 
it, of twenty-four large stock companies. 
The Joseph Dixon Crucible Company, 
the American Lead Pencil Company and 
Neumann & Co. have been written at 
possibly one-fifth of the rate, which is 
filed in our cabinet, and which we are 
compelled to observe. The association 
made the plea that there was mutual 
competition, at least that is the excuse 
they have for entering into the ex- 





change territory, when there was abso- 
lutely no mutual competition at all. Do 
you think it fair for companies that 
are not members to sit idly by and let 
this business go off their books? Don't 
you think some protest should be made? 

“We understand that the Home In- 
surance Company, one of the members 
of the F, I. A., have notified the man- 
ager that they must stop ravaging the 
business of Hudson County, as it was 
an injustice to the agents, and a viola- 
tion of the New York Fire Insurance 
Exchange. We think it would be wise 
if you would state your views to Mr. 
Robb, who is manager of the New York 
Exchange, and protest in as strong 
language as you possibly can. If you 
don’t, it may be possible that in the 
near future we will have nothing but 
skate risks left when the cream of the 
business will be controlled by twenty- 
four companies. 

“We do not desire to be looked upon 
as being fault finders, but in justice 
to ourselves. If we disregard any rate 
in our cabinet you would no doubt in 
unmistakable language notify us that 
you are members of the exchange and 
adhere to all rules and regulations of 
same. Why then should there be a privi- 
leged class of companies? Kindly look 
into this matter. We think that all 
policies written by the F. I. A. in Hud- 
son County during the last sixty days 
should be cancelled.” 


PENNSYLVANIA ASSOCIATION. 





Program for the Forthcoming Gathering 
of the State Organization of 
Local Agents. 





For the guidance of those who plan 
to attend the annual meeting of the 
Pennsylvania State Association of Local 
Fiye Insurance Agents, to be held at 
Williamsport on the 12th and 13th inst., 
the swhjoined program has been pre- 
pared by Secretary Frank R. Leib: 

Headquarters will be established at 
the Park Hotel, where all members are 


requested to report and register with 
the secretary. 
Hotel Rates—American Plan. 
Park Hotel—$2.59 to $3 per day. Sin- 
gle room at $2.50 has no bath. 
Updegraff Hotel—Single room, $3; 


with bath, $3.50. 
with bath, $3 
New Crawford Hotel, East Third and 
Mulberry streets—-Single room, $2.50; 
double room, $2 per day. 
Convention Program—Sessions in the 
Park Hotel. 
Monday Afternoon, June 12. 


Double rooms, $2.50; 


2:00—Convention called to. order. 
Minutes of last annual meeting. Treas- 


urer’s report. 

3:00—Address of Welcome—Chas. D. 
Wolfe, Mayor of Williamsport, Pa.: re- 
sponse—George H. Burns, of Kittan- 
ning, Pa.; president’s annual report. 

Banquet. 

7:30—A committee of the Williams- 
port Board has arranged for a banquet 
at the Park Hotel at $1 per plate. 
Please fill out the enclosed card, indi- 
cating your acceptance or declination, 
and mail it at once, thus enabling the 
committee to properly provide. 

Tuesday Morning, June 13. 
9:30—Address—President Neale of 
the National Association; address— 
“Overhead Writing,” W. B. Flickinger; 
address—‘Dual Agencies,” H. E. Paine. 
Tuesday Afternoon, June 13. 
General Business. 
1:30—Election of officers for the en- 
suing year. Adjournment. 





Adjusting Office at Syracuse. 
Under the manegement of Harvey 
W. Russ, a oranch office of the Gen- 
eral Adjustment Bureau, has been 
opened at Syracuse, N. Y. Mr. Russ 
was for some time past senior adjuster 

at the Bureau’s Pittsburg office. 





The Fidelity Underwriters of New 
York has appointed W. L. Clark Com- 
pany its agent at Pittsburgh. 


AS TO BROKERS LICENSES. 





Senate Bill Represents Views of State 
Insurance Department—Other 
Legislation. 





Albany, June 7th—A _ controversy 
has arisen between Superintendent of 
Insurance Hotchkiss and Assemblyman 
«Hoey, chairman of the Insurance Com- 
mittee of the lower house, over the 
legislation to license all insurance 
agents and brokers, except life, marine, 
co-operative and fraternal. The Hoey 
bul, making such provision has already 
been passed by the Assembly and is 
now in the Senate Insurance Commit- 
tee. This measure was not approved 
by the Superintendent of Insurance. In 
explaining his opposition Mr. Hotchkiss 
said that the bill while apparently not 
affecting marine agents or brokers, 
contains definitions of such that would 
have the effect of giving the brokers, 
representing non-admitted companies 
an advantage over the agents of admit- 
ted companies and of companies incor- 
porated in this State. When asked 
about the biil by a representative of 
The Eastern Underwriter Mr. Hoey 
said that he couldn’t see the point 
made by the superintendent and that 
he intends to try to get his bill out of 
Senate committee. 


Represents Superintendent’s Ideas. 


In order to obviate his objections to 
the Hoey bill Mr. Hotchkiss has had 
Senator Sullivan, chairman of the Sen- 
ate Insurance Committee, introduce 
another bill, making practically the 
same provisions, but amending another 
section of the insurance law so that it 
does not affect the marine men. Mr 
Hotchkiss said that the Hoey bill ap 
peared to decide a long standing con 
troversy between admitted marine com 
panies and the brokers, representing 
foreign and non-admitted companies, 
while the bill he has had introduced 
leaves the controversy as it is. 
Governor Dix has signed the bill of 
Senator Sullivan, providing for supervi 


sion and regulation of fraternal insur- 
ance societies or associations by the 
Superintendent of Insurance. 


The Assembly has passed the bill of 
Assemblyman Hoey, providing that ex 
penses of an examination of an insur 
ance company by the superintendent 
“shall, until paid or remitted, be a lien 
upon and bind all the real and personal 
property of the corporation so examin 
ed or investigated and shall be prefer- 
red in payment of all other charges in- 
curred prior to or subsequent to the 
time when such expenses of examina 
tion or other investigation of such in 
surance corporation are payable.” 

One of the resolutions introduced at 
the present session, which will un 
doubtedly slumber in committee until 
the end of the session and then die a 
natural death, is that of Mr. Murray’s 
calling upon the attorney general for 
an opinion as to whether the rate mak 
ing of the State board of underwriters 
does not come under the prohibitions 
of the anti-trust law. 





TAKES UP NEW DUTIES. 





Frank W. Jenness Assumes Manage- 
ment of Rochester German 





Underwriters. 
Rochester, N. Y., June 7.—Frank W. 
Jenness has assumed the active man 


agement of the Rochester German Un 
derwriters of the German-American 
Insurance Company. Pending the ap 
pointment of his successor in the sec 
retaryship of the Underwriters Asso 
ciation of New York State, Mr. Jenness 
will continue to oversee the workings 
of the office. Who will replace Mr. 
Jenness in the latter connection is the 
subject of wide speculation. It is un 
derstood the party has been decided 
upon by the committee charged with 
making the selection. 





The 1911 convention of the Interna- 
tional Claim Association will be held at 
the Hotel Chamberlin, Old Point Com- 
fort, September 6, 7 and 8. 
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“The Leading Fire Insurance Company 
of America.” 





Cash Capital - - $5,000,000.00 


WM. B. CLARK, President. 
W. H. King, Vice-President. 
Henry E. Rees, Secretary. 
Assistant Secretaries, 
A. N, Williams, E. 8. Allen, 
E. J. Sloan, Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘ Marine” 
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Net Surplus 2,021,740.21 
Surplus for Policy 
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For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
CashCapital - + - 


$1,000,000.00 
CashAssets - + + $4,395,625.89 
Cash Surplus to Policy 
Holders + + + $2,063,04401 


The real strength of an Insurance company \s im the con- 
servatiom of its mapagement, and the management of 
THE HANOVER ts am absolute assurance of the séeurity 
of its policy. 

R. EMORY WARFIELD, President 
JOSEPH McCORD, Vice-Pres. and Seo’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 








HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
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CONDITIONS mv ‘HAGKENSACK 


EXTENSIVE FRAME BUILDINGS. 





Fire Alarm Service Inadequate, Water 
Supply Poor and Fire Department 
Needs Trained Men. 


Summarizing the general conditions 
of Hackensack, N. J., from an under- 
writing standpoint, the engineers of the 
National Board of Fire Underwriters, 
following a lately concluded critical in- 
spection of the city, said: 

“The principal mercantile district ex- 
tends along either side of Main street, 
which is 55 feet wide, from Court to 
Passaic streets, a distance of about 3,- 
600 feet, and consists of intermingled 
joisted brick and frame buildings in 
which practically no attention has been 
given to fire protection. Blocks in the 
southern section are compactly built 
along the main street front, with vacant 
spaces and detached dwellings in the 
remainder; in the northern section 
buildings are detached or in well separ- 
ated groups. Buildings are low and of 
small area and the district extends 
along a single street, so that, under 
normal conditions, the conflagration 
hazard would be low, but because of the 
large amount of frame construction, 
weak brick construction and absence of 
fire breaks or barriers, a fire would 
spread rapidly, its extent depending 
upon the direction of the wind. In ad- 
dition the fire alarm system is inade- 
quate and unreliable, the water supply 
in the district is inadequate, and the 
fire department, on its present basis, is 
weak in well-trained men to concentrate 
their efforts during the first few minutes 
of a fire, so that the danger of an ex- 
tensive fire is moderately high. 

“Outside of the principal mercantile 
district the town consists mostly of de- 
tached frame dwellings with shingle 
roofs, and an occasional small mercan- 
tile district. The hazard of flying brand 
fires is severe.” 

The present water supply of the city 
is the Hackensack River, approximate- 
ly 900,000 gallons being used daily. 
Pressures range from 57 to 96 pounds. 
The mains are of 6 and 8 inch dia- 
meter, while 212 hydrants are placed. 

The fire department is made up of 10 
full paid and 191 volunteer members. 
The equipment consists of two engines, 
three hose wagons, two ladder trucks 
and a fire patrol. The fire alarm ser- 
vice is termed antiquated. 

Recommendations. 

For overcoming the defects noted the 

engineers recommend the following: 
Water Supply. 

That supply to the important districts 
be improved by installing the mains 
given in the table below, and the grid- 
iron system for the entire town com- 


————— --—_____— 


THE EAS STERN 


pleted “d - ininebhie dead ends, re- 
placing mains 4 inches or less in 
diameter, and cross-connecting all mains 
so that not more than one intermediate 
hydrant will be on a 6-inch main and 
not more than two hydrants on an 8- 
inch main, between intersecting lines. 
RECOMMENDED MAINS 


Along From To 





12 |Hudson, Essex, 
ee Kansas.. .| Euclid 
12 |Central Ave 

State, Salem. ’|Railroad Ave. Main 


8 |Meyer, State,| 

Bergen. ‘|Railroad 4 Ave.| Main 
8 Prospect Ave.. .|Essex... . Buclid Ave. 
8 |Clarendon P1...|Passaic....-.. Euclid Ave. 
8 | Bergen, Poplar 

Ave.. .../Cedar Ave....|Main 
8|Euclid and 


Grand Aves [Prospect Ave. Poplar Ave. 





That the distribution system be 
equipped with a sufficient number of 
gate valves, so located that no single 
case of accident, breakage or repair to 
the pipe system in important mercan- 
tile and manufacturing districts will 
necessitate shutting from service a 
length of main greater than the side of 
a single block, or a maximum of 500 
feet, or in other districts lengths great- 
er than two sides of a single block, 
with a maximum of 800 feet. 

That additional hydrants be installed, 
so that there shall be: 

a. In the principal mercantile and 
other important districts, two hydrants 
at each street intersection and inter- 
mediate hydrants between intersections, 
so that the distance between hydrants 
will in no case exceed 250 feet. 

b. In residential districts, a hydrani 
at each street intersection and an inter- 
mediate hydrant where the distance be- 
tween street intersections exceeds 350 
feet. 

Fire Department. 

That the efficiency of the department 
be increased as follows: 

All permanent men to be appointed 
for indefinite terms and removed only 
for cause. 

b. The two engine companies, Truck 
Companies Nos. 1 and 2, the Alert Hose 
Company, and the fire patrol company 
to be disbanded and a double engine 
and ladder company to be established 
rear the center of the city (the Munici- 
pal Building, if built as contemplated); 
this company to have 10 permanen! 
men, including a captain and two lieu- 
tenants and 12 call men, 6 of whom 
shall be required to sleep at the station, 
changing about every other week. The 
apparatus to include the ladder truck 
now with Company No. 2, the automo- 
bile hose wagon and an automobile fire 
engine with pump of the reciprocating 
type, capable of delivering rated capac- 
ity at a net water pressure of 120 


FIRE AND LIFE INSURANCE STOCKS. 
(Quotations furnished by E. 8. BaILer, Broker, 66 } Broadway, New York City) 
























DIVIDENDS mt | peeve 
COMPANIES CAPITAL | Approx. When price | Drice 
Annl, Div. Payable per ct. ‘ 
City of Mew Tork «<0. cccccscccsscccccccsces se $500,000 10 Q 160 200 
Common wealth.. RAI EE EES . 500,000 10 J &J 
Continental . ececcccccccecs ses 2,000,000 50 JaJ 
Empire City 200,000 8 JT&J 
Fidelity- Phenix . 2,500,000 10 J&J 
German Alliance.. te cevccccesecceceses 400,000 15 SAT 
German-American............---.-----.+.- | 2,04 ),000 30 J&J 
Germania ($50) Fire .......--.-...-.-+..+++. 1,000,000 20 Jad 
Glens Falls ($10)........---.---.0.eeeeeeeeeees 200,000 30 JS&J cs 
Globe & Rutgers...-.---------.-0ececeecceees 400,000 40 Q 500 
Hanover ($50)......-.. oe cesceceeeces 1,000,000 4 Q ee 
ly piel coecevecees 3,000,000 35 JIa&J 715 
Nassau ($50)..- 200,000 10 Jad 175 
Niagara ($50) .. 1,000,000 20 J& 305 
North River ($25).. os eeccevesccesceses 350,000 10 A&O 165 
Gis canieyeandsidesnvexes se eee» 200,000 14 Tad ae 
peter Cooper ($20) - oeeeeeercoccccocese 150,000 6 JaJ 105 
Stuyvesant ...--- : eee 400,000 10 J&aJ one 
United States ($25)... crecseccccsscecesses| 250,000 V v 100 
Westchester ($10) ....------ 0c ceecee ec ceeees 300,000 40 F&A 510 
Williamsburg City ($50) ....--...-.----eeeees 250,000 20 | Jad 395 
LIFE | 
SD. 1 aba sstibsigcnaribhadihees 2,000,000 15 Q 650 660 
Sonmection’ See 300,000 # T&T 250 a 
DT 2250. apnpantecs- paseed Aimbbebe 100.000 7 A 300 aia 
SR cncsopseoernens auacebeevecase we 200,000 12 Ja&J 210 225 
i Pi iascioutceveseséueas sitbate 500,000 10 Ja&J 150 was 
ca i cnscaborensnevonsadanee 125,000 12 M&N 275 ania 
Manhattan Life Dion pascal knedtalese eaain 100,000 26 O&F 400 425 
Metropolitan ( poo pakiiie leaden’ shakes 2,000,000 7 M&N 155 175 
Prudential ($50)............--.....+.0s.. "*| 2'000;000 | 10 | 450 | 500 
Travellers OD peonpetenane cecccsesee) 200,000 20 ' gE tae 
ESL ALLIS _ 264,000 | 7 J&JI 90 106 
V-No Information Q- Quarterly A- Annually 
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pounds, and 50 per cent. of capacity at 
200 pounds net pressure. 

c. Hudson Hose Company and Union 
Hose Company to be disbanded and 


companies, each having 3 permanent | 


and 6 call men, to be organized and 
stationed in the quarters now in use; 
3 of the call men in each company to 
be required to sleep at stations nights. 
Apparatus to consist of present com- 
bination hose wagons. 

d. By providing a reserve hose wagon 
equipped with a turret nozzle and load- 
ed with 1,000 feet of hose. 

That the specifications of the Natioa- 
al Board of Fire Underwriters for hose 
for city fire department use be adopted 
or used as a guide in framing specifica- 
tions for new hose, and all hose be test- 
ed annually to 200 pounds pressure, and 
have water run through it every two 
months. 

That minor equipment be furnished 
as follows, where not already provided: 

To each hose wagon: Bale hooks, 
siamese couplings, distributing nozzle, 
plaster hook, burst-hose jacket. Y con- 
nections for steamer outlets, and East- 
man pipe and holder. 

b. To the ladder truck: 
cellar pipe, life belts, 
augers, brooms, deluge set and 4 water- 
proof covers. 


Marine torch, 





hose hoist, saw, | 


That as long as the present organiza- 


tion is maintained, meal hours be so ar- 
ranged that there will be a driver for 
a hose wagon and truck on duty at all 
times, and that horses be used for fire 
department purposes only. 

That complete and systematic rec- 
ords of all fire losses be regularly kept. 

That all members be drilled in the 
use of pompier and other ladders, quick 
handling of hose, use of deluge set and 
turret nozzle, and in life saving. 

Fire Alarm System. 

That a competent superintendent be 
employed to devote his whole time to 
the fire department and to fire alarm 
maintenance and the inspection of elec- 
trical work. 

That a portion of the contemplated 
municipal building be made fireproof 
and be properly cut off from the re- 
mainder of the building, or that a fire- 
proof building be built for the fire alarm 
apparatus. In the new location, all ap- 
paratus to be on incombustible mount- 
ings, and no unnecessary combustibles 
permitted in fire alarm rooms; the bat- 
tery to be installed in a separate, well 
ventilated room. 

That the aparatus include, at head- 
quarters: a. A 6-circuit switch- and 
charging-board for storage batteries in 
duplicate; a terminal board of incom- 
bustible material equipped with a choke- 
coil lightning arrester,’ heavy-current 
fuse and heat-coil fuse for each conduc- 
tor. b. <A 4-cireuit, non-interfering 
automatic repeater with extra contacts 
for 2 closed alarm circuits. ¢«. A punch 
or stamp register and a time stamp. d. 
Storage batteries in duplicate; cells to 
be mounted on glass strips on porcelain 
knobs on an iron rack. 

At each fire station: e. A large gong 
on a normally closed gong circuit, and 
a punch or stamp register and small 
tapper on a box circuit. 

At fire department headquarters: f. 
A break-wheel transmitter, with a 





HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William 8t., New York 


Excess Lines handled anywhere. 
connections at Lloyds, London. 


CORRESPONDENCE SOLICITED. 
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WESTERN ano 
ATLANTIC FIRE 
INSURANCE CO. 


NASHVILLE, TENN. 


CAPITAL - - $174,910.00 
NET SURPLUS - - - $127,921.00 


GENERAL AGENTS 
PENNA. and NEW JERSEY 
PET TIBONE & KROUSE 


PHILADELPHIA, PA. 


OPERATING IN 
TENN., KY., PENNA. and WASH. 








JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS, 








LOUIS SHERWOOD 


REPRESENTING 
Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 





EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 








SURPLUS LINES 
D.C. SCHUPP & CO. 


159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 











ARNOLD & WANNEMACHER 
REPRESENTING 
Teutonia of Allegheny, Pa. 
Humboldt of Allegheny, Pa. 
German American of Pittsburgh, Pa. 
Detroit of Detroit, Mich. 
438 WALNUT ST., PHILA., PA. 








TALLMAN & SEARS 


NEW YORK AND NEW JERSEY 
SUBURBAN AGENTS 
FIREMEN’S INSURANCE 00. OF NEW JERSEY 
ST, PAUL FIRE AND MARINE INS. C0. 
WESTERN INSURA\CK €0., PENNA. 
80 WILLIAM ST., NEW YORK CITY 
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Fire Insurance 
ATLANTIC CITY, N. J. 


Representing Eighteen Leading 
Fire Companies 





for 
Atlantic City a Vicinity 


Have desirable opening for 
another strong company. 
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EK. Ss. 
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That conditions be im- 
proved: a. By placing circuits under- 
ground in separate cables where ducts 
are available, using No. 14 rubber-cov- 
ered copper Wire in lead sheathing, and 
providing lightning arresters and heavy- 
current fuses at the junction of over- 
head and underground work. b. By 
removing fire alarm wires from poles 
carrying high-tension circuits. c. By 
installing a separate alarm circuit to 
connect the whistles and the gongs at 
fire stations. 4d. By installing circuits 
in fire stations and at headquarters in 
accordance With the National Electrical 
Code. e. By installing not more than 
90 boxes and house instruments on any 
one circuit. 

Boxes. That future installations of 
poxes be of the successive non-interfer- 
ing type, With silver or platinum breaks, 
with internal mechanism protected 
against abnormal currents, outer cases 
grounded, and with glass panel doors, 
keyless self-acting doors or doors with 
key attached under guard; centrally 
located boxes of inferior type to be re- 
placed or altered to conform with the 
above standard. That additional boxes 
installed, so that every building in 
the manufacturing and mercantile dis- 
tricts will be within 500 feet of a box 
and every group of buildings in resi- 
dential districts within 820 feet of a 
box. That boxes be removed from poles 
carrying high-tension circuits, and all 
poxes and a portion of each supporting 
pole be painted red annually. 

Operation. That non-interfering boxes 
be tested and cleaned monthly and after 
every electrical storm, and those of the 
interfering type semi-monthly as long 
as retained. That a wall map showing 
route of circuits and location of boxes 
be provided, and complete records b« 
kept in convenient form of all troubl 
and tests. 

Building Department. 

That the building code be revised to 
conform to the regulations for construc- 
tion and fire prevention as given in the 
National Board Building Code, special 
attention being given to requirements 
for protection to floor, party wall and 
exposed window openings and limita- 
tions for heights and areas. That the 
fire limits be extended to properly pro- 
tect the mercantile district, and incom- 
bustible roof coverings be required 
throughout the entire city. 

Explosives and Inflammables. 

That an adequate code of regulations 
covering the storage and handling of 
explosives and inflammable substances 
be enacted, the fire department to be 
held solely responsible for its enforce- 
ment. 


= 


Electricity. 

That the superintendent of fire alarm 
called for in Recommendation No. 10 be 
required to supervise the installation 
and maintenance of inside and outside 
electric wiring, make reinspections of 
wiring in important districts at suitable 
intervals and order defects corrected. 
That all overhead wires in and adjacent 
io the mereantile district, except trolley 
wires, be placed underground. 

Conflagration Hazard. 

That the owners of existing buildings 
which are so located as to form con- 
flagration areas be required to suitably 
protect floor, roof and party wall open- 


ings and exposed windows, in so far 


as such protection is feasible. 





ORGANIZING NEW COMPANY. 





0, L. Van Laningham to Couple United 
States and Mexico in 
Its Title. 





The United States and Mexico Insur- 
ance Company is the name of a new in- 
Stitution in process of organization by 
0. L. Van Laningham. 

No details as yet have been given 
out as to the proposed capital, but it is 
presumed that it will be sufficiently 
large to permit the Company to do life 
and casualty insurance business. 


wheel corresponding to each box num- 


SPRINKLERED BUSINESS. 





Method of Dealing With the Class in 
New York to Come Up on Tues- 
day Next. 





When the Underwriters Association 
of New York State meets at Syracuse 
on the 13th inst., two matters of consi- 
derable importance will be taken up, 
namely, the proper method of dealing 
with sprinklered risks, and the writing 
of rent insurance. 

With respect to the former it is prob- 
able that the suggestion that all rates 
upon risks written by the mutuals or 
the Factory Insurance Association be 
declared open, will be adopted. As to 
whether the class will be written for 
term periods, will be contingent upon 
the attitudé of the New England Insur- 
ance Exchange in the matter, it being 
desirable that the two organizations 
agree upon a line of policy. 

So far as rent insurance is concerne’ 
the prediction is made that the Associa- 
tion will permit the use of two forms 
in the territory, namely, that now in 
vogue and that used by the Continental 
in New England, which latter many spe- 
cial agents feel is more modern in its 
application. 





SPRINKLER LEAKAGE INSURANCE. 





North British & Mercantile Writing 
Liberal Forms on This Class 
of Hazard. 





Appreciating the growing field afford 
ed for insuring against damage wrought 
to properties through sprinkler leak 


age, the North British & Mercantile In- | 


surance Company is writing liberal 
policies covering the hazard. 

The Improved Risk Department of 
the corporation aiso issues attractive 
contracts covering use and occupancy, 
profit and commission insurance. 





More Money for New Jersey Fire. 





An additional $100,000 will be added 
each to the capital and the net surplus 
of the New Jersey Fire Insurance Com- 
pany of Newark. The practice of adding 
to the two accounts will be continued 
at regular intervals until the capital 
reaches $750,000, with a corresponding 
increase in surplus. 

W. G. Whilden, president of the New 
Jersey Fire, and Clarence Hodson, one 


‘of its vice-presidents, left for the Pacific 


Coast on Tuesday, to be gone about a 
month. They plan to visit Los Angeles, 
San Francisco, Seattle, Portland and 
other leading centers on the West Coast 





Three Western Companies Merge. 





7 


A merger has been effected between 
the St. Louis Fire, of St. Louis; Century 
Fire, of Des Moines; and the Central 
Union Fire, of Kansas City, whereby 
the enlarged institution, to be known as 
the Central Union, will have a capital 
of $400,000 and assets of over a million 
dollars. Headquarters will be at Kan- 
sas City. 





Majestic Fire of Charleston, W. Va. 
A charter has been secured for the 
Majestic Fire, of Charleston, W. Va., 
officers and directors of which will be 
chosen within the next few days. The 
incorporators of the enterprise are: 
Samuel Stephenson, L. V. Koontz, 
George E. Breece, Dr. L. Pritchard, 
Peter Carroll and C. C. Wiley. 





Licensed in Kansas. 


Admission to Kansas has been se 
cured by the General Fire, of Paris, 
France. 





Guy M. Tobin, for some years past 
with the Northern Assurance Company, 
as been appointed special agent for the 
Commerce, of Albany, in Pennsylvania 
and New Jersey. 


THE EASTERN UNDERWRITER 





—————————————— 





Office: Company’s Building, 407-409 Walnut St. 
Organized 1817 Incorporated 1820 
Cash Capital $750,000 
E. C. IRWIN, President , A 
M. G. GARRIGUES, See. and Treas. 
R. N. KELLY, Jr., Asst. Sec. and Treas. 


Assets $8,781,315.14 


FIRE ASSOCIATION PHILADELPHIA Fr 


Charter Perpetual 


H, CONDERMAN, Vice-President 
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1817 











“STRONG AS THE STRONGEST” 


The Northern Assurance Co. 


(LTD., OF LONDON) 
ORGANIZED 1836 
ENTERED UNITED STATES 1876 


Losses Paid - - $83, 000, 000 
Losses Paid in U. 8S. - $27,000,000 
EASTERN AND SOUTHERN DEPARTMENTS 
Company's Building, 38 Pine Street 


NEW YORK 








TWO HUNDRED AND FIRST YEAR 


SUN 
INSURANCE OFFICE 
OF LONDON 


FOUNDED 1710 
United States Branch: 
54 PINE STREET, NEW YORK 
Western Department: 
171 La Salle Street, Chicago 


Pacific Department: 
SANSOME AND SACRAMENTO STREETS 
San Francisco, Cal, 


Agents Wanted at Unrepresented Points 








CHICAGO 


Calumet Insurance Company 








105 WILLIAM STREET, NEW YORK 


Capital, $400,000 
- Admitted Assets, $972,387 


and Plate Glass Insurance 


WHILDEN & HANCOCK 


General Agents in New York and New Jersey for the 
PACIFIC COAST CASUALTY COMPANY, SAN FRANCISCO, CAL. 


Net Surplus, $276,754 


Writes : Liability, Fidelity, Surety, Court, Contract, Burglary 








Gothenburg, Sweden 
United States Branch, 100 William Street, New York 
ASSETS, $1,263,938 NET SURPLUS, 


SVEA FIRE AND LIFE INS. CO., Limited 


MORRIS L, DUNCAN, U. S. Manager 


$570,861 


Financially able to meet its every obligation, and prompt and liberal in doing so 








T. A. DUFFEY 


INSURANCE 
84 WILLIAM STREET 





NEW YORK 
Lines BOUND and WRITTEN in Excellent Companies throughout 
United States, Canada, Mexico and Cuba 











WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 
ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS'N, OF N. J. 
GEORGIA HOME INSURANCE GO., of Georgie. 


HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE iNSURANCE GO., of Onle 





100 WILLIAM STREET - « - - 





New York 
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A WORLD WRITING COMPANY. 





Home Office Figures of the Liverpool 
& London & Globe Insurance 
Company. 


With substantial increases in every 
department for the year just ended, the 
Liverpool and London and Globe In- 
surance Company, Limited, has passed 
the seventy-fifth anniversary of its 
foundation with a statement showing 
total assets of £11,523,395 lls. 4d. The 
various funds, which are carried as 
debits in the balance sheet, give, per- 
haps, the best idea of the extent of the 
operations of the concern. Among them 
are: 

Life assurance funds— 

Liverpool & Lon.-& Globe. 

RE saree sone (pss ee est 


Annuity fund— 
Liverpool & Lon. & Globe. 





1,165,347 


ME © waicnleea ge. eres dandien 1,929 
General reserve fund........ 1,750,000 
Fire reserve funds.......... 

Accident reserve funds...... 
a eB Seer ee re er 





Members’ life profits account 
Other funds, viz.: Four per 
cent. debenture stock pre- 
SU GRE Sn icitascenex's 
Permanent fire policy de- 
GEE TU Kins cceescus 
Staff pension fund........ 25,000 
Suspense account ........ 177,610 
The company finds it necessary to 
carry £545,640 in its cash account 
which, however, loses some of the 
enormity of its proportions when com- 
pared with this from the list of its 
iucome-producing investments: 
Mortgages on property within 
the United Kingdom.... 
Mortgages on property out of 
the United Kingdom.... 
Loans on the company’s pol- 
icies within their sur- 
render values .......... 
Loans on parochial and other 
WUDTIC PACOE. .i.2o0.6c cscs 
Loans on life interests and 


268,600 


12,654 


£156,539 


1,076,785 


162,378 


146,291 


DRIOS nas ch diececacis 38,237 
Investments at their book 
values 


Deposits with the Hjgh 

Court: British govern 

ment securities ......... 5,216 
British gov't securities... 61,759 
Municipal and county secur- 

ities, United Kingdom... 
Indian and Colonial govern- 

ment securities ........ 
Indian and Colonial munici- 

DOl SOCUTIVICE «6 6ssccce 
Indian and Colonial provin- 


93,324 
391,816 


165,685 


GIBl DOCUTIIOS. ok si osc sic 67,440 
Foreign gov't securities... 188,729 
Foreign munic’l securities. 355.861 


Foreign prov’l securities. . 309,813 


Stocks and shares of other 


companies ee ae Shey 89,400 
jonds of other companies. 9,612 
tailway and other deben- 

tures and debent. stocks. 3,021,955 
Railway and other prefer 

ence and guarant. stocks 2,135,983 
Railway and other ordinary 

SIOGES .cnscs Liwetresa 1,571 
House property, including 

offices partly occupied by 

the company ........... 1,116,238 
Land pT ere ree 8,842 
Freehold ground rents. . 30,159 
Leasehold ground rents... 1,371 


The fire department is the dominant 
branch of the company’s business. Fire 
premiums received last year, after de- 
ducting reinsurances, amounted to £2,- 
increase, as compared with 
the previous year, of £125,397. Losses 
during the year amounted to £1,366,589, 
r 49 per cent. of the premium income. 
Expenses of management, commissions, 
contributions to fire brigades and foreign 
taxes amounted to £977,692 
Forty per cent. of the premium income 
was reserved for unexpired risks, the 
addition to the reserve being £250,000. 
The sum of £330,710 was carried to 
the profit and loss account. 

In the life department, 1,441 applica- 


TSS8.848, an 


State 


company issued 1,284 policies amounting 
to £617,512. Of this, £45,009 was re- 


insured. Net claims were £249,301 and 
funds in hand were increased to £5,- 
109,210. 

In the accident department, premiums 
received were £152,221, an increase of 
more than £30,000, as compared with 
the year previous. Net claims were 
£72,973, or 47.93 per cent. of the pre- 
miums. Forty per cent., or £60,888 
was reserved for unexpired risks and 
£37,186 was added to the reserve. 

At the general meeting of the share- 
holders of the company, in Liverpool, 
after other speakers were heard, John 
Hedges, of London, remarking on the 
great growth of the company’s reserves, 
suggested a more generous distribution 
among the shareholders by the way of 
dividend. He ajso asked if the in- 
validity ‘bill, introduced by the Chancel- 
lor of the Exchequer, had received the 
attention of the directors. The Chan- 
cellor of the Exchequer, he said, was 
always on the lookout for fresh rev- 
enue. Large insurance companies had 
been building up big reserves, and it 
would appear by his invalidity bill, 
Lloyd George considered he ought to 
go into the business. It was the thin 
end of the wedge, and there was no 
certainty that in time he would not in- 
troduce other measures that would af- 
fect the fire and life offices of the coun- 
try. Therefore, it was time for share- 
holders to look after themselves, and, 
for himself, he thought a little of the 
big reserves that companies were ac- 
cumulating might come the sharehold- 
ers’ way. (Laughter.) At all events, in 
exceedingly good years there might be 
bonuses. 

W. F. Moore, the chairman thanked 
the speakers for their kind remarks, 
and with regard to Mr. Hedges’ sug- 
gestion reminded that gentleman that 
the secret of keeping up a steady divi- 
dend was the accumulation of reserves 
in good years, so that when shocks 
occurred—such as at Chicago, Boston 
and San Francisco—the shareholders 
need have no doubt about receiving 
their dividends at the proper time. As 
to the invalidity bill, the directors had 
only just obtained its text, and it would 
receive the most careful attention.—Tke 
Market World & Chronicle. 





Auto Chemical for Paterson. 


The chemical engine in service at 
Paterson, N. J., is to be placed on an 
auto chasis and otherwise remodeled. 
Its effectiveness will thus be greatly 
increased. 


Graded Commissions Legal in Florida. 

Through the repeal of the law for- 
bidding the payment of graded com 
missions in Florida, 


as applied in other sections of the 
South. 





Buys Up a Competitor. 

By purchase the Phoenix Assurance 
Company, of London, has taken over 
the Union Marine, of the same city. 
The latter company will be continued 
as a distinct proposition. 


A. S. Hall has been appointed spe- 
cial agent in Ohio for the British 
America and Western Assurance com 
panies. For some years past he has 
been employed at the head office of the 
Western. 

Improving Albany's Fire Department. 

To still further improve the efficiency 
of the Albany, N. Y., fire department, 
it is probable that automobile apparatus 
will supplant that now hauled by horses. 





Atlanta, Ga., is being prominently 
mentioned as the meeting place for 
next year’s convention of the National 


Association of Local Fire Insurance 


Agents. 





Department. 


In succession to the late W. C. Astley, 
Joseph E. Sloan has been appointed 
chief of the Newark, N. J., fire depart- 
ment. The new chief, who was former- 
ly deputy chief, has been continuously 
identified with the department since 
1867. “The record of Chief Sloan dur- 
ing the long period of his service has 
been that of a brave and efficient fire- 
man. He has never hesitated when 
dangerous tasks involving imminent 
risk of life confronted him, and he has 
never sent his firemen into dangers 
that he did not show the way. 

“Several times in his career Chief 
Sloan has met with serious injuries in 
the performance of duty. His latest 
experience was at the High street fac- 
tory fire of November 29, last. While 
directing the work of the firemen en- 
gaged in searching the smoldering 
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ruins for bodies, he was partly buried 
under a portion of wall that collapsed , 
and sustained a broken rib and other | 
injuries.” 





Oppose Sole Agencies. 





Pittsburgh fire insurance companies 
at a recent meeting unanimously 
adopted resolutions opposing the adop- 
tion of the sole agency system here. A 
resolution looking toward this was pre- 
sented at the last meeting of the Alle- 
gheny County Board of Fire Under- 
writers and will come up for action at 
this month’s meeting. 

Another resolution adopted was as 
follows: 

Resolved, that the Pittsburgh com- 
panies favor such reorganization of the 
Board of Underwriters of Allegheny 
County as will hold all companies re- 
sponsible for violations of rules by | 
their agents. | 

As at present constituted the Board 
membership includes the local com- |} 
panies and the agents of non-resident | 
companies. Pittsburgh companies are, 
therefore, the only ones that can be 
held to account for acts of their agents. 
It is the purpose of the above resolu- 
tion to so change the organization as 
to place all companies on an equal 
footing.—Insurance World. 





agents of the} 
State will now be granted the schedule | 
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FIFTY-SIXTH YEAR 


FARMERS’ 
FIRE INSURANCE 
COMPANY 


YORK, PENNSYLVANIA, 


pT eererer rey re mihi $1,021, 263.04 
Net Surplus...... cocccccese  400,580,06 





W:- H. MILLER, President 
A. S. McCONKEY, 
Secretary and Treasurer 
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WESTERN 
ASSURANCE CO. 


of Toronto, Canada 


UNITED STATES BRANCH 


January 1, 1911 
isp ac seb pnkernsscustweteween $2,361,430.92 
OR Gy Pi csi canccettoxetane 965,981.82 
HON. GEO. A. COX, President 
W. R. BROCK, Vice-President 
W. B. MEIKLE, Gen. Manager 








THE SCRANTON FIRE 


INSURANCE COMPANY 








SCRANTON, PA. 
«NOT THE OLDEST—NOT THE LARGEST—JUST AS GOOD” 


Agency Connection Solicited Where Not Represented 








LECITIMATE SURPLUS LINES - 





of legal process. 


Extra facilities for Local Agents 


The Yorkshire Insurance Company, Ltd. 


OF YORK, ENGLAND 
FRANK & DuBOIS, U. S. Correspondents, 47 William St., New York 
Authority to adjust and pay all Losses, and Power of Attorney to aceept service 


Funds held on deposit in New York banks for protection of American policy-holders. 











J KF FERSON 


FIRE INSURANCE COMPANY 
OF PHILADELPHIA 


ALEXANDER N. STEWART, President 
8. LAURENCE BODINE, Vice-President 
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IN THE METROPOLIS. 





Resicent Managers of the Fidelity & 
Casualty Company Meet at the 
Head Office. 

Resident managers and general agents 
of the Fidelity & Casualty Company, 
from 2il parts of the country, met at the 
head offices of the corporation in New 
York city on Monday and Tuesday; be- 
came better acquainted one with anoth- 
er an’. with the officials and department 
heads of the Company, and imbibed an 
additional supply of enthusiasm and in- 

formation. 

Two sessions were held daily: one at 
10 A. M., and the other at 2 P. M. The 
meetings were essentially and wholly 
business, and the talks upon each of 
the essigned topics were pointed and 





thoroughly practical. 
President Hillas spoke upon “The 
Company,” reviewing briefly its past 


and outlining its progressive plans for 
the future. Mr. Hillas very favorably 
impressed the field men, who unani- 
mously concluded that the “new chief” 
was easily of presidential timber. 

The social features of the gathering 
consisted of a theatre party at the New 
Amsterdam on Monday night, followed 
with a spread at the Plaza, while a for- 
mal banquet was held at Martin’s on 
Tuesday evening. At the latter affair 
speeches were made by former commis- 
sioner. J. V. Barry, of Michigan, now 
assistant secretary Metropolitan Life; 
Vice-President George T. Wilson, Equita- 
ble Life, and C. C. Nadal, counsel Fidel- 
ity & Casualty Company. 





ENTERING FOR REINSURANCE. 





European Accident Insurance Co. of 
London Seeks Admission to New 
York—Deposit of $200,000 Put Up. 





Once the application of the Euro- 
pean Accident Insurance Company, of 
London, England, now pending before 
the New York Insurance Department, 
is approved, the corporation will seek 
re-insurance treaties from casualty in- 
surance writing companies of this coun- 
try. It plans to accept personal acci- 
dent, burglary, plate-glass, steam boil- 
er and general liability business. 

The European Accident will deposit 
$200,000 with the Insurance Depart- 
ment at Albany, and an additional $50,- 
00 with the Mercantile Trust Com- 
pany of New York city. 

Incorporated on May 10th last the 
Company has a capital of £240,000 
Eugene Mir, manager of the Union 
and Phenix Insurance Company, is its 
president, and E. C. Fester, secretary. 

The institution is an undertaking of 
the widely known managerial insur- 
ance firm of Mund & Fester, with offi- 
ces at Hamburg, Antwerp, London and 
Liverpool & St. Petersburg, and is thus 
assured of the backing of some of the 
strong underwriting corporations of 
Continental Europe. 

Fester, Douglas and Folsom. will 
manage the European Accident in the 
United States. 

ACCUMULATIVE FEATURE. 
Conditions Under Which the Travelers 
Will Grant Such Concession from 
Issuance of Policy. 





The Travelers has made reply to 
agents who have desired to know at what 
additional rate the Company will make 
accumulations on accident policies fully 
effective from date of issuance of policy. 
The Company says: 

“We are prepared to do this at an 
adequate charge and until advised to 
the contrary will attach to any accident 
policy of the Company (Death and Dis- 
memberment Policies excepted) con- 
taining the accumulative provision and 
issued to Preferred, Extra Preferred, or 
Ordinary risks, a rider making the ac- 
cumulations fully paid up, as follows: 

“Select and Preferred risks, $3 for 








SURETY HAPPENINGS 


each $1,000 of accumulations. 

“Extra Preferred risks, $3.60 for each 
$1,000 of accumulations. 

“Ordinary risks, $5.10 for each $1,009 
of accumulations. 

“For example:—In order to make the 
accumulations fully effective from date 
of issue, upon a $5,000 accident policy 
issued at Preferred rate, the rider will 
cost 2% times $3, i. e., $7.50. 

“Under an old policy for same amount 
and rate, on which the accumulations 
already earned amount to $1,000 the 
cost of the rider to bring the accumula- 
tions up to $2,500 will be 1% times $3, 
i. e@., $4.50, viz., we will deduct from 
the amount to which the policy would 
fully accumulate, accumulations already 
earned and charge for the balance at 
the rate per thousand above designated. 

“The premium for this rider is pay- 
able once only and if the Company 
cancels the policy or refuses to renew, 
the insured shall be entitled to the full 
amount of the premium paid for the 
rider. This rider will not be attached 
to policies issued to persons classified 
as Medium or in the more Hazardous 
classes, nor to policies on any one life 
for amounts in excess of $20,300. Usual 
commissions will be paid on the pre- 
mium for the rider. 

“We will include in the accumulative 
rider an extension of weekly indenrnity 
limit provision,” 





WITH AMERICAN FIDELITY. 


C. D. Harrington of The Standard 
Joins Home Office Staff of Vermont 
Institution. 





C. D. Harrington, for about 12 years 
with the Standard Accident Insurance 
Company of Detroit, and manager of 
its Accident and Health departments, 
has tendered his resignation to become 
manager of similar branches for 
the American Fidelity Company of 
Montpelier, Vt.; the latter position he 
will assume on August 1. 

Mr. Harrington couples a knowledge 
of field conditions covering a period of 
years in managing the agency force of 
the Standard operating in his depart- 
ments with an acquaintance with home 


office affairs which will make him a 
valuable man for the American Fidel- 
ity. 





GAINING RECRUITS. 





Desirable Accessions to Membership of 
International Association of Acci- 
dent Underwriters. 





A strong quota of big companies will 
be added to the International Associa- 
tion of Accident Underwriters at the 
Portsmouth meeting next month. It is 
likely also that the place made famous 
by the signing of the Russo-Japanese 
peace protocol, will witness the forma 
tion of an alliance between all the 
branches of the casualty business in 
one big organization. A report of the 
committee. of the International, which 
has been in conference with the liabil- 
ity and surety men, will be given to the 
executive committee at Hartford next 
Tuesday and all indications at present 
are that it will be unanimously in favor 
of such a move. There have been no 
balks on the movement reported so far. 

All the foreign companies which 
have recently taken up the accident 





business are preparing to join the In 
ternational Association at the July} 
meeting, among them the Royal Indem- | 
nity, the London & Lancashire Guar- | 
antee & Accident and the new organi- | 
zation of the Liverpool & London & | 
Globe. With their large agency inter- | 
ests, they will be a big factor in the af. | 
fairs of the association in the future. | 

There are also a number of recently 
organized American 
nies which will make application at} 
that time. The gathering promises to 
be the most important ever held in the | 
history of the organization and a very | 
interesting program is being arranged. 


casualty compa- 


A MBRRY. CORPORATION 


IGNORED. 





BY-LAWS ARE CALMLY 





Examination of American Bankers As- 
surance Company Discloses Queer 
Proceedings. 





Impressed apparently with the firm 
conviction that by-laws and _ similar 
regulations for the proper government 
of corporations, were to be honored in 
the breach rather than in the observ- 
ance, the management of the American 
Bankers Assurance Company of Dover, 
Del., has been having a merry time of 
it, according to the report of Actuary 
John F. Roche, who recently examined 
the concern for the insurance depart- 
ments of New Mexico, Montana, Penn- 
sylvania and Idaho. 

Originally hailing from St. Louis the 
American Bankers, subsequently incor- 
porated under the laws of Delaware, 
securing one of the omnibus charters 
for which the little State is famous. 

With an authorized capital of §$10,- 
000,000, in shares of $1 each, the Com- 
pany planned to insure the safety of 
bank deposits and to transact all kinds 
of casualty business. 

While the by-laws provide that the 
directorate shall consist of 90 members 
a majority of whom shall constitute a 
quorum, the fact is that only ten per- 
sons were elected to membership, and 
that though meetings were required to 
be held monthly, no gathering had 
taken place subsequent to July 16, 1910. 

Directors, instead of being chosen by 
stockholders, were elected by the ex 
ecutive committee, “a rather unusual 
proceeding,” as the examiner observes. 

Get Hotel as Headquarters. 

The head office building of the Com 
pany at Dover, was for years a hotel, 
the owner of which disposed of it for 
$7,000 in cash and $13,000 in stock of 
the American Bankers Assurance Co., 
the latter organization in addition as- 
suming a $10,000 mortgage on the 
property. 

Missouri Corporation. 

Before transferring to Delaware, the 

American Pankers Assurance held a 


charter from Missouri, which it sur- 
rendered because the laws of that 
State required that all of the capital 


before permitting it to 
transact business. Here the concern 
exchanged a portion of its stock for 
assets of a liquidating bank. 

Altogether the Company 


The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manager 


Employers’ Liability Buiiding, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 


stock be sold 


made a 














number of “unusual” trades 


forts to sell its stock. 
Examiner Called Off. 
Declaring that the American Bank 
ers would cease as a direct writing in 
stitution, and instead act as a holding 
corporation for other companies, the 
management of the concern request- 
ed Actuary Roche to cease further ex- 
amination, which, of course, he did. The 
American Bankers recently gained con- 
trol of the Federal Union Surety Com- 
pany of Indianapolis, and will transact 
surety and fidelity business through 
the medium of that Company. 


in its ef- 





DENIES THE CHARGE. 





S. H. Bond Not the Originator of Plan 
to Have Government Bond Federal 
Employes. 





S. H. Bond, for some years head of 
the Division of Appointments of the 
Treasury Department at Washington, 
and now head of the Federal Bond De- 


partment at the Capitol City of the 
American Surety Company, disclaims 
credit for originating the scheme, 


whereby the Government was to bond 
all of its employes direct, and thus 
take the business out of the hands of 
the surety writing companies. 

Mr. Bond says: 

“Both of these statements are incor 
rect. I never originated the idea of 
bonding Federal officials in an indem 
nity fund nor did I advocate or sup- 
port the proposition either in the de- 
partment, the committees in Congress, 
or among individual members, nor be- 
fore the Joint Congressional Commis- 
sion. I did appear before various 
bodies and was largely responsible for 


statistical data based upon Govern- 
ment records which formed the mate- 
rial for the Congressional investiga- 
tion of the subject of rates. But my 
attitude on the question of bonding 
Government officials in an indemnity 
fund is and has been well known by 


my superior officers in the department, 
by the Congressional Commission, 
which made the investigation, and by 
the surety companies.” 

Further, Mr. Bond asserts that his 
attitude in the matters above referred 
to, had absolutely no bearing upon his 
association with the American Surety 
Company, adding that he had been in 


exclusive charge of the bonding busi- 
ness of the Federal Government prac 
tically since the beginning of the cor 


porate suretyship 





FITTINGLY HOUSED. 





Great Eastern Casualty Company Cele- 
brates Opening of Its New General 
Offices. 

Agents, brokers and other friends of 
the Great Eastern Casualty Company 
were out in force on Thursday last, in- 
specting the spacious and most attrac 
tive new general offices of the corpora- 
tion in the Hilliard building, this city 

Occupying the entire second floor of 


the structure, the offices are very con 
veniently arranged and tastefully fur- 
nished, the whole making for the rapid 
and comfortable handling of the Great 
Eastern’s steadily growing business. 
The visitors were received by Presi- 
dent Fibel and his associate officers 
and shown over the premises, the unani 
mous verdict being highly commenda- 


tory to the enterprise and skill shown 
in handling the Company's affairs 
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WITH N. E. CASUALTY CO. 





John Baptiste Resigns as Resident 
Manager of Fidelity & Deposit to 
Assume New Connection. 





To associate with the New England 
Casualty Company of Boston, which 
plans an early entry into the Empire 
State, John Baptiste, has resigned the 
resident management at this city for 
the Fidelity & Deposit Company and of 
its subsidiary, the Philadelphia Casu- 
alty Company. Pending the appoint- 
ment of his successor, Special Agent 
T. L. Jett, from the head office of the 
Fidelity & Deposit is in charge of its 
local affairs. 

Mr. Baptiste has been identified with 
casualty interests in New York city for 
a number of years, has a good know- 
ledge of the business and is well liked 
by the brokerage fraternity. He should 
make good in his new connection. 





Some Recent Business of the Bankers 


Surety Co. 





Among other recent issues by the 
progressive Bankers Surety Company, 
of Cleveland, Ohio, are the following: 
$100,000 executors bond at Philadel- 
phia; $100,000 custodians bond at 
Cleveland; $145,000 postmasters bond 
at Rochester; $180,000 administrators 
bond; $100,000 city treasurers bond at 
Flint, Mich.; $50,000 city treasurers 
bond at Kalamazoo, Mich. In addition 
numerous other fidelity bonds of small- 
er denomination have been issued, all 
attesting that the agency force of the 
Company is a wide-awake one and 
thoroughly alive to its opportunities. 





Manager at Philadelphia. 





L. P. Bonfoey has been appointed 
manager of the Philadelphia branch 
office of the Travelers Insurance Com- 
pany, and will supervise both its life 
and personal accident business. Mr. 
Bonfoey has been associated with the 
Travelers for a little over five years, 
first entering its service as a special 
agent in St. Louis in 1906. Subsequent- 
ly he represented as a special agent, 
the life and accident branches in Ne- 
braska, Iowa, Buffalo and Boston. In 
1908 he was transferred to Philadel- 
phia, becoming acting manager of the 
life and accident department. 





Catchy Advertising. 





The new “lettergram” literature of 
the Fidelity & Deposit Company of 
Baltimore, is decidedly catchy, and its 


issuance has occasioned very favorable 
comment. The Company is supplying 
its local representatives with liability 
rate manuals, of a unique character. 
These are printed on loose leafs, and 
as rapidly as revised figures are pro- 
mulgated, the new sheets are substi- 
tuted for the original issues, thus keep- 
ing the size of the volume within reas- 
onable limits. 


For the Safety of Factory Employes. 





With a view to more effectively pro- 
viding for the safety of factory em- 
ployes, the Department of Labor of 
New Jersey, is to add six additional 
inspectors to its staff. Of the number 
two will specialize on fire protection; 
one will look after electrical fire 
alarms, while a fourth will confine his 
efforts to the installation and regula- 
tion of blowers in manufactories. 





Making Great Ganis. 





The Industrial Department of the 
General Accident, of Scotland, reports 
that forty per cent. of its new business 
on the monthly payment plan is being 
written on the “conditionless” form of 
policy. This contract provides for the 
same benefits as the regular dollar-a- 
month policy, but all clauses, except 
those relating to notice and proof, pro- 
viding for limited or reduced benefits, 
are eliminated. The idea in this policy 
is to prevent any dissatisfaction that 


may arise as the result of selling a pol- 
icy in which some conditions are nec- 
essary in order that it may be sold at 
its customary low premium. The in- 
sured receives one dollar’s worth of pro- 
tection under the regular dollar-a-month 
policy, and one dollar and twenty-five 
cents’ worth under the “conditionless” 
form. 





Again With American Surety. 





After a few months’ experience in the 
banking business, Wesley E. King has 
returned to suretyship, again becoming 
manager at Salt Lake City, Utah, for 
the American Surety Company. He 
takes office on the 15th inst. 


continue with the American, 
transfered to an important post in the 
Eastern field. 





Insurance Vending Machines. 





The Insurance Sale Company has 
been incorporated under the laws of 
New Mexico with an authorized capital 
of $1,590,000 of which $50,000 is paid 
up. The Company has headquarters in 
Kansas City and its purpose is the 
manufacture of insurance vending ma- 
chines. The Company is said to control 
a number of patents. 





Former Kansas Commissioner With 
North American Accident. 





Hon. Charles W. 
commissioner of Kansas, 
politician, has disposed 


Barnes, ex-insurance 
editor and 


the accident insurance business as 


general agent of the North American | 


Accident of Chicago. He has opened 
offices at Topeka and will start a state- 
wide campaign for applications. 





General Agency Appointments by Pru- 
dential Casualty Co. 





Two recent appointments by the Pru- 
dential Casualty Company, of Indianap- 
olis, are those of John F. Dunphy, as 
general agent for Milwaukee and 
Southern Wisconsin, and _ Babbitt, 
Brown & Kellogg as general agents for 
Southern Ohio, including Cincinnati. 


Sole Receiver for Aetna Indemnity. 

In the opinion of Judge Williams, of 
the Superior Court of Connecticut, no 
real reason exists for appointing a rep- 
resentative of the United States Govern- 
ment as a co-receiver of the Aetna In- 
demnity Company, and he denied the 
application to that end. Col. Theodore 
H. Macdonald, the present insurance 
commissioner of the Nutmeg State, is 
receiver for the concern, and 
equipped for the post. 





Hazardous Risks to be Penalized. 





of his news- | 
paper interests and is now engaged in| 


George | - 
M. Bettis, whom Mr. King succeeds, will | 
being | 


is well 


Under the operation of the new com- 


pensation law of Washington, any fac- 
tory reporting an unusual number of ac- 
cidents will be penalized, the purpose 
being to 


encourage the adoption of | 


methods that will reduce the number | 
of industrial accidents. 
All industries in the State will be 


classified, and once a general assess- 


ment has been levied to supply a work- | 


ing fund for the commission, assess- 


ments will be made only upon the class | 


in which injuries are reported. 
The commission, which consists of 


George A. -Lee, Spokane; C. A. Pratt, 
Tacoma, and J. H. Wallace, Portland, 


organized by electing Mr. Lee chairman 
and Howard L. Hindley, secretary. 


Out of a total premium income of 
$263,105.02 on personal Health and Ac- 
cide nt business written by the General 
Accident in the State of Pennsylvania 
during 1910, the Industrial Department 
wrote $196,876.09, and the Commercial 
Department, $66,228.93. 
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Weaken Under Pressure. 





Under threat from the Royal Indem- 
nity Company of New York that if its 
name was not removed from the black 
list of the Surety Association of Amer- 
ica, it wouid be a free lance in the 
matter of rates, the ban was promptly 
lifted by the association, and the latest 


aspirant for business in the surety 
field, is freely granted reinsurance 
facilities. 





Representatives of the burglary in- 
surance writing companies at San Fran- 
cisco, have formed the Burglary Under- 
writers Association of California. 
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Assurance Corp. Lta 


FIRE and LIFE 





C. H. BOYER, United States Industrial Department Manager | 





Company. 


Life Companies. 


Six and Eleven Payments as desired. 


oo form of Health and Accident Insurance issued by any other 
reputable Company, and many forms not issued by any other 


Combination Health and Accident Policies, or Accident Separately. 
Weekly Payment Insurance conducted along the lines of Industrial 


Special Inducements offered to Business and Professional Men, 


Housewives and Domestics, and Miners. 
Railroad Installment provided for on the Pay Order Plan of Four, 
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Highest Brokerage Paid. 
Mercantile Burgiary 
Residence Burgiary 
Safe Burglary 
Plate Glass 
Liability 


UNION CASUALTY 


HOME OFFICE:—UNION CASUALTY BUILDING, 
S. E. Corner Sixth and Walnut Sts., Philadelphia, Pa. 


(ieneral and Special Agents Wanted in Pennsylvania and Ohio 
Most Liberal and up-to-date Policies written 
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INSURANCE 
COMPANY 


Elevator Insurance 
Yeams Liabilities 
Automobile Liabilities 
Accident 
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AN AGENCY CONTRACT 


—WITH— 


The Title Guaranty & Surety Co. 


SCRANTON, 


is a valuable asset to any insurance office 
CAPITAL STOCK - - 
L. A. WATRES, President 
AGENTS WANTED IN UNCOVERED TERRITORY 


PENNA. 


$1,000,000 
JOS. 


A. SINN Vice-President 








Are You Writing 


Personal, Accident and Health 


INSURANCE? 


JAMES A. FLAHERTY, EsQ., PRESIDENT 


We have good propositions for pro- 
ducers; you will be backed up not 
only with the BEST CONTRACTS 
on the market (both Commercial and 
Industrial), but with prompt and just 


settlements; each claim paid will produce new business. Write today to 


Union National Accident Company 
LAFAYETTE BUILDING, PHILADELPHIA 


W. VAN WINKLE, GenerAL MANAGE 








TIPS TO AGENTS AND BROKERS 





HOME OFFICE: 
Baltimore 





Nearly a quarter of a century in successfully conducting the SURETY 
BUSINESS has made a LEADER of the 
Fidelity and Deposit Company 
of Maryland 


Place with us your ACCIDENT, HEALTH, PLATE GLASS, BURGLARY, 


AUTOMOBILE and LIABILITY BUSINESS. 
We stand for efficiency and liberality. 


EDWIN WARFIELD 
President 
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PROPOSE MUTUAL COMPANY. 





Wisconsin Bankers Talking of Organiz- 
ing Concern to Insure Safety of 
Deposits. 





George D. Bartlett, secretary of the 
Wisconsin Bankers Association, is au- 


thority for the statement that the 
pankers of the Badger State propose 
to form a mutual company to insure 
the safety of bank deposits. If the 
plan be adopted it is intended that a 
critical inspection be made of each 


bank before it be permitted to join the 
new organization. 

“The state insurance commissioner 
endorses an amendment to the law to 
permit the banks to go into this field,” 
said Mr. Bartlett. 

“A committee named at our last con- 
yention is outlining a plan, but no defi- 
nite action can be taken until the law 


is properly amended. Bankers favor 
having their own inspector because the 
State inspection is private, and the in- 

obtained is not generally 


formation 
available.” 





Surety Companies Will Pay $55,000. 





Because of defalcations in the Balti- 
more register’s office, the several sure- 


ty companies interested in the short- 
age, have notified the city authorities 
f their willingness to pay over $55,000, 
whic! offer will likely be accepted. 
Settlement in the matter has been de- 
layed vecause of the refusal of certain 
form: r officials to admit responsibility 
for the shortage. The case has attract- 
ed W ide attention and the surety com 


panies are generally commended for 
the disposition shown not only to meet 
their full obligation, but to aid the city 
officials in ascertaining just what that 
liability was. 





“Independence Day Disasters.” 





Independence Day is coming; day of 


powder-poisoning and lock-jaw; day of 
hospitals and ambulances; day of mu- 
tilation and fire and death. If there is 


anything that is sane in the American 
it is the growing revolt against 
insane manner of celebrating the 
of July. It might be called 
ndiaries’ Day”; fcr on that day 
fire-fiend runs riot. No man having 
iblic responsibility fails to dréad 
fire department gets through 
and the nights on both sides 
without exhaustion. It is doubt- 
f on some fifth of July an entire 
nay not complacently burn itself 
the faces of firemen and fire 
too exhausted by silly fire- 
fires the day before to cope 

The fire-fighting apparatus of 

r cities and towns is so overtaxed by 
the numberless calls which begin on 
the evening of July 3d that response to 
possible summons for help by neigh- 
boring towns or cities is impossible. 
What fire chief would dare allow even 
a hose wagon to go beyond immediate 
recall while alarms in his own city are 
coming in at ten-minute intervals? 
Even the large number of false alarms, 
due to the reckless use of the day, have 
their dire significance, for they tire out 
the horses and the men, and reduce the 
ability of the department to cope with 
actual fires. When the gong begins to 
ring at headquarters, its call is as im- 
perative for a rubbish heap ablaze as 
it is for the home of a citizen. The 
wear and tear of the apparatus, and 
even the injury to the horses during 
thirty-six hours of almost constant 
Tuns, may be as great for false alarms 
as for real ones. It seems a sort of 
folly almost too unspeakable to relate, 
but there are instances where Ameri- 
can firemen have been killed in rutis 
to fires on July 4th by being thrown 
from trucks by frightened horses 
Swerving from their course at explo- 
Sives thrown under them as they gal- 
loped past. 

Never an “Independence” Day but 
Scores of human beings are made de- 
pendent for life. Life and lHmb are 
jeopardized by explosives thrown from 
Windows above the level of the street, 





setting fire to clothing and ssenocing | 


the eyesight of those passing, while 
upon the child, who in his innocent 
love of noise and objective demonstra- 
tion responds to our present absurd 
kind of celebration, falls the heavy 
hand of disaster. When our civiliza- 
tion was not so compiex, it was pos- 
sible for those who had the courage to 


leave their homes to the mercy of pos- | 


sible conflagrations, to shut them up 
and escape to the quiet of the country. 





Not so to-day. The trolley car and the | 


automobile follow the seeker 


after | 


peace to his country retreats, throwing 
explosives at his head as they roar past | 


in their reckless irresponsibility. 
And for what! 
quire. 


Nobody stops to in- 
Nobody any longer cares. We | 


have gotten wholly away from the edu- | 


cational significance of “Independence” 
Day, and lost ourselves in an orgy of 
fire and noise. 
Folly Area Should Be Restricted. 
It is, perhaps, too much to expect 
any sudden return to sanity; but some 
effort at least may be 


made by | 


cities and towns toward leading their | 
people into more moderate and more | 


intelligent forms of celebration. 


If ex- | 


plosives must be used the authorities | 


can limit their use to the public parks 
during certain hours of the day, where 


the folly-hunters may kill and maim | 
themselves and each other to heart’s | 


content, without injuring other people, 
or destroying property by fire. The 
firing off of explosives among the close 
ly built shingle-roofed frame houses, 
which compose the greater part of our 
cities, is wholly in accord with the reck- 
less spirit of Americans regarding fire. 

If before every Fourth of July all 
cities and towns were cziven a thorough 
cleaning of rubbish, and all use of ea- 
plosives then restricted as to time and 
place, the police and public wardens 
might have at least a fighting chance 
to minimize the disastrous results of 
our public folly during the years it 
may require to inspire in our people a 
desire for a rational kind of celebra- 
tion. And such a desire must be in- 
spired. It is the duty of every city to 
arrange for its people suitable amuse- 
ments or exercises definitely calculated 
to educate them in a rational observ- 
ance of this historic holiday. Habits 
of folly can be most easily eliminated 
by a substitution of something better. 
The things a city can do to interest its 
citizens in a sane and wholesome cele- 
bration are unlimited, and the munici- 
palities, which, in the past two years 
have taken steps in this direction, are 
already receiving national praise for 
their wisdom and their high sense of 
civic responsibility. 

Independence Day of 1911 is coming. 
To what city, what town, what mother 
or father is it this year to bring suffer- 
ing or sorrow the day after? 


Statistics of Independence Day in 


America. 
Year. Dead. Wounded. Total. 
eee 466 3,393 3,859 
Me wvswess 183 3,986 4,169 
_.. Pee 182 4,994 5,176 
ee 158 5,308 5,466 
DE. ceaxsncce 164 4,249 4,413 
BO Ubidts de 163 5,460 5,623 
eee 215 5,307 5,522 
Se. sakeawe 131 2,923 3,054 





1,662 35,620 
This year, 1911, How many are to be 
slaughtered? 





A handsome loving cup was present- 
ed to Francis B. Allen, vice-president 
of the Hartford Steam Boiler Inspec- 
tion and Insurance Company upon the 
occasion of the celebration of his 70th 
birthday anniversary on Thursday of 
last week. Upon its side was engraved 
the words, “Presented to Francis 
Burke Allen in respectful remembrance 
of his seventieth birthday by his office 
associates, June 1, 1911.” 





The Southern Surety Company, of St. 
Louis, Mo., and the Guaranty Life Insur- 
ance Company, of Davenport, Ia., have 
applied for membership in the Detroit 
Conference. 


37,282 | 











| ‘The “EMPIRE” 
STANDS FOR 
Aggressiveness 
}] Prompt payment of losses 
| AND 
Clean methods 





Agents wanted who are unattached and can produce 
business 


Capital, $500,000 | 


Address Agency Department 


The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 








Are you Interested in Western and Pacific Coast Insurance Matters? 


To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 

Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 
, Subscription Price $3.00 Per Year 
UNDERWRITERS’ REPORT 160 Sansome Street SAN FRANCISCO, CAL 








T. J. FALVEY, President JOHN T. BURKETT, Secretary 
INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding Insurance Company 
Home Office, BOSTON, MASS. 


New York Office, 27 Pine St. 
BALLARD McCALL, Resident Vice-President 
Newark, N. J. Office, 707-708 Firemen’s Building 
JOHN GIBLON, General Agent 


Surety Bonds « Burglary Insurance 











ACCIDENT ---- LIABILITY - - - - BOILER 
HEALTH - -- ELEVATOR - - - AUTOMOBILE 
PLATE GLASS AND BURGLARY INSURANCE 


Prudential Casually Company 


HOME OFFICE, INDIANAPOLIS 


CASH SURPLUS TO POLICYHOLDERS MARCH Ist, 191! 
$749,832.25 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
Geena The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 
Chartered 1874 


PERSONAL ACCIDENT PO LI Cl ES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D, WHITNEY, Vice-Pres. 8. WM. BURTON,Sec. ALONZO G. BROOKS, Ass’t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 














LONDON GUARANTEE AND ACCIDENT CO., t1a 


OF LONDON, ENGLAND 
Head Office _&~. J. Walters 


CHICAGO Resident Manayer 
iectiieiationeees 45-49 Cedar St. 
F. W. LAWSON New York 





Gen’l Manager 
aaa Elmer A. Lord & Co. 
145 Milk St., Boston 
Resident Mgrs., 
———  Engiand 


Liability, Accident, 
Health, Credit, Burglary 
and Steam boiler 
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EMablished 1869. 
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Scranton Life Insurance Co. 


JAMES S. McANULTY, President 


HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE GOOD 





IN ks sieeve cevncveiedadamtstwcpetanalatieds $808,557 OO 
CN Ihe eR Be I ot EAU T Pa $383,875 00 
RIN oii kasish yansdncnnwaldictanmpecetnaenneneds $300,000 00 
oo. oa, cada telnaittatemenae canta $81,563 OO 


Address WM. E. NAPIER, Secretary 
SCRANTON, PA. 








A GIANT » ™ SOUTH 


Its Name Is A Synonym of Strength 














Operating under the Compulsory Reserve Deposit Law of the 
State of Kentucky 


MEN OF CHARACTER AND ABILITY 
WANTED, TO WHOM WE CAN OFFER 
GOOD COMMISSIONS AND TERRITORY 


Citizens National Life Insurance Company 
CHAS. D. PEARCE, President LOUISVILLE, KY. 
























Georgia Life Insurance Company 
OF MACON, GA. 


W. E. SMALL, President 
CAPITAL $1,000,000 SURPLUS $500,000 


LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. First Class Openings in bothBranches gr PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 








LIBERAL RENEWALS DIRECT CONTRACTS 





Security Life Insurance Company of America 


W. O. JOHNSON, President 


Over $1,000,000 of surplus. Non-participating. 
Economic low rates — high values. Splendid 
policy provisions. Big opportunities for men with 
the work habit. Write 

S. W. GOSS, Assistant to President 



















WESTERN STATES LIFE 
INSURANCE COMPANY 


HOME OFFICE, SAN FRANCISCO 
WARREN R. PORTER, President 


Capital and Surp'us fully paid in Cash - $1,360,206.73 
Policies up to the minute, over 3,000 ««BOOSTER”’ Stockholders. 
Desirable territory open in the Coast States for ««LIVE WIRES.” 


Address: PRATT & GRIGSBY, General Agents 
SAN FRANCISCO 








EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 


Peters Building ATLANTA, CA. 


A Strong Southern Legal Reserve Company, 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 











E are in position to consider applications 
of department managers for all lines of 


casualty business. 





READY FOR BUSINESS JANUARY Ist, 1911 





Southwestern Casualty Co. 


SAN ANTONIO, TEXAS. 











SURETY BONDS 


Take a look at our 
New York Office 


56 Maiden Lane 
THE BANKERS SURETY CO, 


CLEVELAND 


VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


—Forn— 


LIFE INSURANCE AGENTS ]} 
“REBATING YOIDS THE POLICY” 


‘* Rebater and Assured Liable to Fine and Imprisonment ”’ 
Price $10.00 per 1,000; $1.50 per 100; 90c. per dU 


“A BANKING PROPOSITION or TWO METHODS OF SAYING” 


Price $4.00 per 1,000; $2.50 per 500; $1.00 per 100 


“D0 RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $1.50 per 100; 9U0c. per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- ; 
ment Plans of Life Insurance 
Price $10.00 per 1,000; $6.00 per 500; $1.50 per 100 


“A SERIES OF APOLOGIES by the ROYAL ARCANUM” 


Price $4.00 per 1,000; $2.50 per 500; $1.00 per 100 


“COUNTER CONSIDERATIONS ” 


Insurance for Property and Life 
Price $4.00 per 1,000; $2.50 per 500; 75c. per 100 


The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which © 
we are agents. ; 

Samples of any or all of the above sent upon receipt of 25¢. 7 
postage. 

Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 
























































